


It is the first full week of wheat harvest and a typical hot and windy 
June day as I am writing my Summer CROP article.  But as you read 
this, I trust harvest is over and am hopeful harvest finished like it started 
and you had an excellent wheat harvest.  Some early reports have 
included comments like “the wheat is amazing, I cut some 100 bushel 
wheat, and it is some the best wheat I have ever harvested.”  It is 
exciting to hear these great harvest remarks and hope you had a 
bountiful 2016 wheat harvest.   
Now, you are preparing for fall harvest and getting next year’s wheat 
crop seeded this fall.  American Implement is here to help you with all 
your harvesting and seeding needs.  Throughout the summer and fall 
we will continue to offer some outstanding programs on new and 
used equipment and have the best parts and service specials in the 
area.  Be sure to read Ryan’s sales article on John Deere’s Early Order 
Programs on new equipment and don’t miss his great used lease 
programs. Here is an example of just one of our many great lease 
programs.  You can lease a used 7R tractor for 5 years/ 300 hours a 
year for only $7015 per year.  Leasing is a very popular choice today 
and American Implement can easily design a lease program that fits 
your operation and budget.  Parts and Service continues to have their 
monthly specials, but pay special attention to getting your harvesting 
and planting equipment in top shape for the fall season.  In addition, 
our Parts Departments have increased their inventory of sweep blades 
for your blade plows and milo guards for your headers.  Combines 
worked hard at wheat harvest.  Be sure to be fall harvest ready and 
have your combine inspected for $595.  
Summer CROP has a wonderful “On the Farm” highlight with Rapp 
Spraying.  Check out Kelley’s visit with Doug Rapp.  In the article you 
will hear about Doug and his team spraying over 1,000,000 acres since 
2007 with John Deere sprayers.  I am thrilled to share one of Doug’s 
quotes, “the best decision I ever made was buying a John Deere 
4930.” Nine John Deere sprayers later, Rapp Spraying operates with a 
2016 R4045 today.  Thank you Doug Rapp and Rapp Spraying for your 
loyalty and trust you have with American Implement and John Deere.   

My last topic is a brand new topic to share with you.  American 
Implement is excited to offer a new online program that we call 
Dealer Customer Portal.  I really encourage you to sign up for this FREE 
program, because it has so many great features that you will find 
beneficial.  Dealer Customer Portal offers five key components.   
1) View Transaction History.  You now can view, search, and sort your 

full transaction history for the current year and the previous year for 
all of your accounts with American Implement.  It works really slick 
to pull up a copy of any of your AI transactions.    

2) Order Parts and Attachments.  You can search for parts and 
attachments by part number or description, view prices and 
availability, and place an order.   

3) Browse AI Equipment/ Database of Your Inventory.  You can search 
AI’s used inventory for sale and see pictures, details, and prices on 
this equipment.  You can also store your personal inventory on a 
database that you and American Implement can access.  You 
have the ability to add, modify, or remove pieces of equipment 
that you own, lease or rent.  If we had a more complete 
equipment list with serial numbers, we can better serve you.  As you 
have experienced, it is not uncommon that our parts team has to 
have your serial number to ensure we get you the correct part the 
first time.  By keeping this database updated it will help our parts 
and service teams significantly.   

4) Request Service.  You can make a request for service on line.  An 
email will notify the AI location that you chose and they will follow 
up with you.   

5) Pay Invoices Online.  You can view your account balance, search 
for and print invoices, and pay off any unpaid invoices via ACH 
payment.        

We are excited to offer you the new Dealer Customer Portal.  It is 
available 24/7 with an internet connection.  Sign up is easy and 
straightforward.  All you have to do is go to our website at 
www.americanimplement.com.  On the top left hand side you will see 
a link that is called “Sign up for our new customer portal!”  Click on it 
and you will be asked to fill out the on-line form.  It only takes a few 
minutes and the form is then sent directly to our accounting 
department to complete the enrollment process.  Usually, within a few 
hours, you will be granted access to the site and can utilize all of its 
wonderful features.   I highly recommend you take advantage of this 
new program offering.  You may not use all of its capabilities, but I am 
confident you will find much of it very useful.    
From all of us at American Implement, I say thank you for your business 
and friendship.  The spring and early summer rains have been 
wonderful.  May Mother Nature continue to bless the area with 
moisture as we prepare for an exciting fall season ahead.     
 
Sincerely, 

 

Chad Koster, CEO  



   

With the 2016 Wheat harvest completed, 
the crop is out of the fields and in the 
bins. Hopefully Mother Nature was kind 
and gave producers good weather and 
adequate time to get the crop in safely. 
Now would be a great time to evaluate 
your harvest equipment, both the 
combine and header. On the header, 
whether it is a conventional platform or 
a stripper header, there are lots of 
moving parts and wear items to inspect. 
On platforms you may look at knife 
sections and guards, both very 
important for smooth cutting and 
feeding operation.  Stripper heads have 
stainless steel fingers that are critical for 
smooth stripping action and feeding as 
well. Your local American Implement 

Parts department has a very good stock of repair parts that will help 
tune up your header equipment. Also, watch for special programs 
on front end equipment inspections for harvesting equipment with 
our Service Department. We will be offering special financing, as 
well as discounts on parts installed by our Service teams. Check 
with your local Service Manager for details. 

Every year after wheat harvest weeds have perfect conditions to 
grow at an unbelievable rate. There is talk of chemical resistant 
weeds that just don’t want to go away. If you feel sweep plows are 
a viable option, we keep a good stock of v-plow blades in our parts 
inventory. We have been told by suppliers that this year supplies 

may be tight, so check your blades and don’t wait to replace 
those wore out sweep blades. If spraying is your choice to battle 
those pesky weeds, we also have a great selection of sprayer 
repair parts, nozzles, solution pumps, as well as, a wide variety of 
plumbing fittings. 
Late summer is a good time to evaluate your corn heads and 
platforms for the upcoming fall harvest. It is hard to believe it will 
soon be fall, with that comes cooler temperatures and fall 
harvest. Corn, sorghum and soybeans are the big three in our 
area. Inspecting your corn heads for worn parts such as gathering 
chains, sprockets and idlers will help keep you up and running 
when you go to the field. Sorghum or milo normally needs help 
feeding into the combine, so we offer a wide variety of milo 
guards such as ABM Flexo-Guards for all models of platforms as 
well as John Deere crop lifters. Your local American Implement 
Parts Department has a great supply of these items in stock and 
the staff that can help you with your fall harvest needs. 

American Implement has been working hard to improve our 
communication to you our customers. Recently we introduced a 
program to sign up for text messages. With this we can alert you 
when we have special promotions, monthly promotions, 
customer clinics and Demo’s as well as important items from all of 
our different departments. If you are not currently signed up for EZ 
texting and would like to be, visit with one of our Parts people at 
our Parts counter for details. Another new tool we recently 
launched is our Customer Portal. This portal will help you see all of 
your invoices live. Also customers can see their statements, 
payments, submit parts orders and browse Used Equipment. We 
feel this is a valuable tool that you can manage your customer 
account from the comfort of your home. To get signed up visit 
our website www.americanimplement.com.  
Once again I would like to close by thanking you for your 
business. We understand you have a choice where you purchase 
your repairs and parts. At American Implement we are working 
hard to earn your trust and confidence and look forward to the 
opportunity of helping you in the future. 
 

 



Pass the Dramamine please.  After 
looking at how that drug is spelled 
the letters "D R A M A" come glaring 
out at me and that best describes 
the grain and cattle markets.  It's 
been a wild roller coaster ride in the 
markets lately and so a little medicine 
to calm the motion sickness may be 
in order.   I get asked frequently 
"where are these markets headed... 
and why"?   
Where they're headed, no one knows 
for certain, but to quote a friend of 
mine, Arlan Suderman, he says one of 
the 10 undeniable truths of the 
market is... "The market doesn't have 

to do what you think it should do".    
Case in point, we have the potential for one of the best HRW 
Wheat crops in recent memory, and a 7 month global supply of 
wheat, yet the price goes up (at the time of this writing).  In the 
"old days" if we had a good crop coming on, the price dropped 
and if there was a disaster, the price went up.   That's simply not 
the case anymore.  There are literally billions and billions of dollars 
in the fund market that the investors who have been put in 
charge of managing people’s money whether it's a trust, 
inheritance, business, insurance company, etc.   And it's the job 
of those "fund managers" to invest that money and make it 
grow.   Consequently, these fund managers have so much 
money, they can influence the moves in the marketplace 
without a real fundamental story and most of them have never 
seen a wheat, corn, or soybean plant, or stepped foot onto a 
feedlot. Add to that, the algorithmic traders (this is a computer 
that reads headlines and trades the market based on what it 

reads in those headlines... no human element at all) and 
now you've got the perfect scenario for lots of volatility WITHOUT 
any real reasoning or changes in conditions. Keep in mind that a 
big percentage of traders (especially the algorithmic) don't care 
if the market is headed up or down they only make money when 
it changes not when it sits still so they like to see the market move 
as much as possible. 
I don't say all of this to point the finger of blame at traders, they 
also put a lot of money into commodity markets (like 2012/2013) 
and that can give us higher prices also.   I'm only trying to explain 
some of the dynamics to the markets.   There have been 
instances of run-ups in the market lately, and there are tools to 
take advantage of those that keep your upside potential for 
higher prices open, yet lock in a base or bottom to make sure 
you know where the floor is. The key is to know your break even 
costs on every and anything that you do then use the tools 
available to protect yourself.   
By the way, I don't see anything on the horizon for better crop 
prices (ie $5.00 corn, $150.00 cattle, and $6.00 wheat) unless the 
following would happen:   
We get a weather event in the Corn Belt or Southern Hemisphere 
(grains). 
The economy gets healthy and causes the consumer to have 
confidence so that they start buying steaks and going out to eat 
again (cattle). 
All the best for you in this farming and ranching season. I know it's 
not easy right now like it was a few years back. Let’s keep in 
mind your ultimate and final goal and most importantly "this too 
shall pass."  
‘Til next time - John Jenkinson 

 
@johnjenkinson2 
johnjjenkinson@hotmail.com 



As I begin this article, we are knee deep 
in wheat harvest and some of the yield 
reports that we are receiving are 
absolutely amazing. Some are saying it 
is the best wheat harvest they have 
seen in twenty years…others are saying 
it is the best wheat harvest Kansas has 
ever had. The best news is, wherever 
your evaluation of this year’s crop is, it is 
undeniably a great harvest and long 
overdue. 
So what makes a great harvest? It 
takes a lot of things happening right…
First, it takes a blessing from the 
Almighty. It takes Mother Nature 
cooperating.  It takes good planning. It 

takes great execution and again it takes 
some more of Mother Nature cooperating!! Bottom line, a great 
harvest takes PLANNING AHEAD! 
If there is one thing that I have learned in all my years working with 
equipment and equipment owners, it is the owner/operators who 
take the time to plan ahead are the ones who get the most out of 
their investment when it comes to their equipment. Earlier I 
mentioned a key component for a great harvest was good 
planning, for our customer, that started when you made the decision 
to do business with your local American Implement. From the 
purchase of your equipment needs, through the strong aftermarket 
support from our parts and service teams, it makes for a solid 
foundation to build your plan on. 
As a successful farmer, you are well versed in understanding the 
concept of planning ahead. Over the years you have helped us in 
developing programs to assure we meet your own personal 
expectations for planning ahead. Of course, I am referring to the 
winter season Ultimate Performance (UP) Inspection program. Over 
the years, we have seen the pressures of harvest become much 
more manageable through these programs. Through this program, 
we inspect every critical aspect of the operation of that equipment. 
We look for wear items that we know, through experience, that X 
number of bushels/hours processed results in a need for adjustment 
or replacement. We look past just the obvious conditions and make 
recommendations based on our professional knowledge, to take 
preemptive measures to assure your UP time. 
One of the most important functions of this process is through the 
course of the inspection and as we make recommendations for 
repairs, we include into the work scope setting your equipment to 
the proper adjustments for the next upcoming crop. In most cases, 
the winter work dictates setting up for wheat. This aspect of the 
preparation is so critical, there are a lot of specific adjustments to 
your machine to match it to the product it is processing. 
As I mentioned, I began writing this in the middle of wheat harvest, 
by the time you read it wheat harvest will be in the bin and it is time 
once again to be planning ahead. Hopefully, Mother Nature 
continues to bless us and we are looking headlong into another 
great harvest opportunity. Planning ahead in the equipment world 
means looking at your machines, asking are they ready to go. Was 
there significant wear in any critical areas? Did you recognize any 
issues that were put off during the press of the previous harvest? Do 
you need to reconfigure my machine for this harvest? If you 
answered yes to any of these questions American Implement has a 
great opportunity for you. 
 Beginning immediately following the end of wheat harvest through 
the months of July, August and September, we at American 

Implement are offering our CROP SWAP special. We are very excited 
this year as the prospect for our customer’s to actually need to plan 
ahead in the equipment arena is as strong as it has been in quite 
some time. This CROP SWAP opportunity is not new but this year we 
have expanded it for your convenience. Not only will we be offering 
the same great Combine inspection with a free Crop Swap that we 
have in the past, we will be expanding it to cover other equipment 
critical to your fall harvest. 

In conjunction with this offer, John Deere has programs for your 
Combine and front end equipment that will boost your savings if 
repairs are identified after an inspection. 5% off repair parts installed 
by dealer resulting from an inspection. $500 minimum part order, 
$300 maximum discount. You could also be eligible for a No Payment 
No Interest (NPNI) program to carry the repairs through 1 March 2017. 
When it’s go time, it’s those folks Planning Ahead that stay ahead! 
Let American Implement help you get out ahead and stay ahead 
with our Fall Harvest Crop swap. Contact your local AI service 
manager for details and scheduling. Ask your service manager 
about our new Customer Service Portal. As always, we thank you 
and value your business. Wishing you a safe and successful Fall 
harvest! 
Sincerely, 
Robert E Webb  
Director of service 
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Let’s discuss some incredible lease 
opportunities in pre-owned equipment, 
and how leases, coupled with 
PowerGard™ and Value Added Services 
can help to control your equipment 
expenses.   
The following are a small sampling of 
machines that represent a very strong 
value proposition.  American Implement 
has developed lease schedules on every 
Used Tractor, Sprayer and Combine 
currently in stock.  If you are looking for a 
particular annual payment, or cost per 
hour, we can show you a group of 
machines that will fit your needs... 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
2013 John Deere 7200R Row Crop Tractor 
 Sales price $116,000 
 Lease Payment $8660  ($29 Per Hour) 
At the end of the 5 year lease the purchase price/buy out is $81,700.   
If the producer determines the tractor is worth more than the buyout, 
he may purchase the tractor.  If the producer determines the tractor is 
worth less than the buyout, he may return the tractor and will have 
paid $28.86 per hour of use for this tractor.  The comparable rental rate 
on this tractor is over $60 per hour, this makes leasing the tractor and 
having it available throughout the year a tremendous value in 
comparison.  Further value enhancement can be made by adding 
PowerGard™ extended Powertrain Warranty for 3 years for as little as 
$1300 a year, and add a level of protection against many major 
mechanical repairs.   

 
2014 John Deere S670 
Combine 
Sales Price $193,000 
Lease Payment $33,856 
($76.00 Per Hour) 
If you are looking for a 
very economical way 
t o  a d d  h a r v e s t 
capacity, you really 
need to take a look at 
our Combine Leases.  
This is one example of a 
combine that has been 
through our shop, and is 

a really good combine.  This lease rate equates to just $76.00 per 
engine hour and compares to rental rates that are over $200 per hour.  
When considering a lease on a combine similar to this, you must also 
consider the American Implement Value Added Service for Used 
Combines.  Which includes, Winter Service Inspections, Service Oil 
Changes, wash and detail, JDLink™, Wireless Data Transfers, and 
Assistance with Yield and Moisture Calibrations.  These services can all 
be purchased at the time of sale, and will reduce out of pocket 
expenses year after year while you are leasing this combine.   

‘12 John Deere 4830 
Sprayer 
Sales Price $150,000 
Lease Payment $14,775 
($49.25 Per Hour) 
Controlling your cost of 
application just got a 
lot easier, when you put 
a Pre Owned John 
Deere Sprayer to work 
at an hour lease rate of 
just $49.25 per hour.  
When compared to 
rental rates that can be 
2-3 multiples of this lease payment, the answer is leasing is a much 
better way to control costs.  PowerGard™ can be purchased on this 
machine for as little as $2300 a year and will add that extra level of 
protection against many major mechanical repairs. 
 
Leasing Used Machinery today has become advantageous for several 
reasons.   

1) Interest Rates are low, this makes leases much more attractive. 
2) Volatility in Used Equipment values takes advantage of the   

flexibility of the end buy out of the lease, allowing you to 
purchase when the equipment has equity, or walk away when it 
does not have equity. 

3) Extended Warranty and Service contracts allow you to control 
and fix expenses that normally would be considered variable 
expenses (ie. Maintenance, Service, Winter Inspections, major 
Powertrain repairs) 

4) Equipment trades can be structured in several different ways 
that allow you to take advantage of equity that has been built in 
your machinery… 

Leases can maintain your equity  
Build equity  
Use equity to decrease monthly payments 

This is just a small sampling of what American Implement can do to 
help you structure your Equipment purchases through leasing.  Please 
contact your local American Implement location to review your 
leasing needs and help you to determine the best way to utilize one of 
these great programs!   
Thank you for Your Time Today, have a Safe and Bountiful Fall Harvest! 
 
 
 
 
Ryan Ortner 
Director of Sales, American Implement 

COLBY 
(800) 532‐6529 

DODGE CITY 
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GOODLAND 

(877) 320‐4020 
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SCOTT CITY 
(800) 779‐7244 

SUBLETTE 
(800) 464‐2691 

ULYSSES 
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WALSH 
(888) 324‐5284 

WHEELER 
(800) 832‐2124 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

‘15  JD 8245R0, 1600 Hrs…..$169,000 
Lease! stk#63268 $47/hr - $14,207/yr 

‘13 JD 9770STS, 1600 Hrs....$136,000 
Lease! stk#64807 $59/hr - $17,723/yr 

‘14 JD 6170R w/ Ldr, 1050 Hrs………. 
………………………………....$155,500 
Lease! stk#57568 $52/hr - $15,606/yr 

‘13 JD 8285R, 1800 Hrs…….$158,000 
Lease! stk#65950 $41/hr - $12,225/yr 

‘13 JD 8360R, 3375 Hrs…....$198,000 
Lease! stk#64942 $49/hr - $14,658/yr 

‘11 JD 8335R, 3600 Hrs….....$183,000 
Lease! stk#63512 $52/hr - $15,622/yr 

‘12 JD S670, 1800 Hrs……....$157,000 
Lease! stk#64623 $61/hr - $18,514/yr 

‘14  JD S670, 1500 Hrs……...$197,000 
Lease! stk#64439 $76/hr - $23,006/yr 

‘13 JD S680, 800 Hrs………..$256,000 
Lease! stk#58458 $99/hr - $29,895/yr 

‘13 JD S660, 1070 Hrs……...$197,000 
Lease! stk#64698 $74/hr - $22,194/yr 

‘14 JD S670, 1500 Hrs……....$204,000 
Lease! stk#64438 $81/hr - $24,459/yr 

‘11 JD 8360R, 2100 Hrs…….$210,000 
Lease! stk#58626  $64/hr - $19,397/yr 

‘14 JD 9360R, 700 Hrs…..….$209,000 
Lease! stk#56928 $61/hr - $18,397/yr 

‘12 JD 9460R, 460 Hrs…..….$218,000 
Lease! stk#66285 $69/hr - $20,719/yr 

‘10 JD 8345RT, 3900 Hrs….$139,000 
Lease! stk#61029 $36/hr - $10,961/yr 

‘13 JD S660, 900 Hrs…...…...$183,000 
Lease! stk#64671 $67/hr - $20,155/yr 

‘14 JD R4030, 1000 Hrs…….$191,000 
Lease! stk#62835  $60/hr - $18,096/yr 

‘09 JD 4730, 3400 Hrs…….….$85,000 
Lease! stk#66547  $25/hr - $7,490/yr 

‘14 JD 6170R, 1000 Hrs…….$124,000 
Lease! stk#52265  $38/hr - $11,453/yr 

‘13 JD 4940, 1800 Hrs…….$178,000 
Lease! stk#58785  $52/hr - $15,774/yr 

This is a partial listing of our equipment.  We have an excellent selection of hay, planting, drilling and tillage equipment.  Visit our website or call today!
www.AmericanImplement.com     www.AmericanImplement.com     www.AmericanImplement.com     www.AmericanImplement.com 



Through ongoing technology training, 
American Implement’s Precision Ag team 
strives to provide unparalleled support for 
you, your equipment and your technology 
needs! 
When looking for the best solutions, our 
goal is to identify and find Solutions which 
are the MOST efficient and effective for 
optimizing your operation. 
One important tool to help you do this, The 
American Integration Portal, manages 
acres intuitively and effectively across the 
entire crop process, allowing you to 
leverage insights which weren’t available 
previously. Why is the American Integration 
Portal the best tool for your farm? Let’s 
take a closer look at some of the attributes 
that make this solution a real VALUE! 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
By partnering with AgDNA, we’ve created an unparalleled data 
management Platform and App providing you everything needed to 
actively manage your business. 
We have been working with Paul Turner, AgDNA CEO, and Russell 
Cauthen, AgDNA Account Manager, to build a comprehensive tool 
that allows you to actively manage your entire operation through 
automation of data services and utilizing your trusted partners to assist 
you in understanding and getting the most from your operational 
data. 
By creating The American Integration Portal, we’ve developed a 
solution utilizing machine integration (Wireless Data Transfer [WDT / 
MDT], Remote Display Access, Shared Guidance Lines & Coverage 
Maps, Machine Sync, Service Advisor Remote), comprehensive 
product database, financial and profitability tools including 
Breakeven/Profitability at a glance, *NDVI imaging throughout the 
entire crop cycle, and complete connectivity and seamless 
integration through a single platform!  
With the ability to actively track input costs (fixed and variable), you’ll 
have a snapshot of profitability and breakeven points from planning, 
to planting, to harvest, to review. It’s always there! Whether pulling up 
The American Integration Portal on a desktop, laptop, or utilizing The 
American Integration App on your tablet or phone - You’re always 
connected to your operation. 
And the best part, in many cases we can utilize *current cab 
technology and our Precision Ag Team works directly with you 
ensuring accuracy of your set up data, boundaries, and existing  

 
 
 
 
 
 
 
 

application layers/maps. Unlike the competition, once connected, 
our Team is with you every step of the way!  
What makes this product better than the rest? First, we understand 
the importance of YOUR data, and by utilizing YOUR John Deere 
integrated AMS Machine components, together we’ll leverage the 
best technology to deliver the best data!  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
During a recent discussion with Paul Turner, CEO of AgDNA, I asked 
some questions (6/27/2016 - signed contract with official launch date 
of 5 July 2016)…….. 
*AgDNA was recently ranked among the Top 10 Innovative 
Companies by Farm Industry News. First, Congratulations! What do 
you attribute your success to so far? 
“Automating the process of moving data – simple, really - making it 
easier! Creating an intuitive and easy to use Portal. We’re very 
pleased with the feedback we’ve received.” 
*Plans for integrating Machine Telematics and if so, when? 
“Currently we utilize machine telematics in a limited capacity. By 
turning on the equipment layer, along with the associated filters, 
producers can see machine types and basic telematics info - fuel 
consumption, hours under load, etc. By clicking the “EXTRA” Button, it 
loads Machine Utilization information.  Future plans are to create 
machine utilization reporting to associate information management 
based on customer needs.” 
*Plans to incorporate water management (i.e. JDFC, Aqua Spy)/ 
digital input (weather station) technology? 
“Post-harvest of 2016 is the current timeline to begin integrating Water 
Management information into data layers. The first will be John Deere 
Field Connect, with other 3rd party equipment to follow.” 
*Client Security -  Accessibility and defining roles to secure information 
when sharing among partner Orgs? 
“This is a focus of ours and we work diligently to make sure data is 
secure. We’re currently focused on finalizing our Permission based 
access levels – tiers of access based on partnerships within the 
customer’s organization and determined by the partner’s need to 
access specific information. Essentially, we’re creating a hierarchy 

Left to Right: Ryan Ortner, Director of Sales, American Implement; Paul Turner, CEO at AgDNA; 
and Chad Koster, CEO, American Implement.  



allowing the customer to base access on their need to share 
information – determined by jobs of their advisors / partners. The goal 
in creating access accountability is simple: creating an audit trail 
defining “who” did “what, when, where.” 
*Which AgDNA attribute is universally the most requested? 
“1st - Financials and Profitability! Pretty self-explanatory, allowing 
Producers an easy way to see breakeven and true costs throughout 
the crop season. 2nd - Reporting Tools – Our Report Builder, along with 
the diversity of available reports which can be created. 3rd – 3rd Party 
integration and building new data sets. Thus creating a Universal 
platform for growers to have all of their information available through 
one access site!” 
*How important is the profitability piece and how can producers use it 
to create efficiencies within their operation to be more effective? 
“Extremely important. As I just mentioned, profitability and financials 
are about YOUR business and how efficiently YOU’RE performing. 
Without data to back up your decisions, you’re just stating an opinion! 
This is the information that reinforces the decisions you’re making 
already.” 
*What’s next for AgDNA? “Three key things... 

Spatial Data enhancements, what we refer to as EBA – evidence 
based analytics, meaning the correlation of different data 
sets through analyzing available information to make the 
best decisions. Creating the best opportunity to succeed by 
establishing a precise baseline of inputs and data! 

Benchmarking profitability, refining our Portal to allow growers to 
focus on specifics in order to efficiently manage their 
business. We see this as real world results based on available 
data within the Portal and cross analyzing products to 
achieve optimum results. An example would be looking at 
how similarly specific seed types performed within fields over 
a season and comparing yield differences between them to 
determine best choice going forward. 

Advanced Data Sets, which is the ability to grow the platform by 
providing precise information which we apply by utilizing the 
geo-spatial attributes of the AgDNA Portal. What this means 
is simply building more usable information and seamlessly 
integrating in a way that is easy for producers to use and 
analyze!”  

Whether it’s AgDNA or our other partners, we strive to have common 
goals, developing solutions that integrate Agronomics and 
Technology - delivering Solutions simply and seamlessly. The American 
Integration Portal puts you front and center of your entire Operation 
simply by accessing your computer, tablet or phone. 
By identifying, analyzing, and integrating the best aspects of each 
part – we’ve created a TOTAL Farm Management Solution. 
SO - let’s say you’d like to demo “The American Integration Portal” 
free?  

Go to: www.AmericanImplement.com/PrecisionAg, click on the 
American Integration Portal link, then fill out the short 
questionnaire. When complete, the form is emailed directly 
to me and I will contact you to set up YOUR DEMO. It’s that 
simple! 

BONUS: If you sign up for the American Integration Portal before 
August 31, 2016 you’ll be entered into a raffle to win an 
Extreme Tractor Cab Makeover, a $1300 value, that includes 
the latest in John Deere luxury cab attachments. 

Whether you choose the NEW American Integration Portal (our 
comprehensive Connected Solution including NDVI Satellite Images, 
driven by AgDNA), a DJI™ Drone, John Deere Field Connect 
Gateways/Probes, use your John Deere Financial Multi-Use account 
and get 180 Days No payments/No interest. You get the products you 
need NOW and pay once your crops are harvested and in the bin! 
That makes for even better VALUE! 

John Deere Extreme Makeover Includes: 
Self Leveling Drink Cup Holder, Dual USB Charging Adapter,  *CommandView™ III Cab 
Refrigerator, Tablet/Cell Phone Mount Kit w/ Bracket and Tractor Tool Box Utility Box 
*Can be substituted with the Advent 12V. Refrigerator for Compatibility 
To enter you must sign up for American Integration by August 31, 2016. Winner will be selected Sept. 2, 2016. 
Winner will be selected by random drawing. Prize is not redeemable for cash.  

Diagnostics 

Troubleshooting 

Seasonal Machine Setup 
And More! 

*Use this service when you cannot reach your local point of contact. All interaction will be 
communicated to your local dealership.  Must have a current  

AI Support Agreement or subject to nominal fees.   



Lindsay Corporation has launched a new 
product that will provide growers with a 
better alternative to standard pivot 
gearbox oil. Developed by Lindsay’s world-
class engineering experts, GearLife XL Lube 

provides industry-leading corrosion protection, maximizing 
performance and extending gearbox life.  
“GearLife XL thins when worked and thickens when idle. Its 
thixotropic properties allow for the lubrication to solidify and form 
a water-resistant seal, preventing leaks and keeping out harmful 
moisture,” said Rick Provaznik, vice president of engineering at 
Lindsay Corporation. “It offers the fastest solidification on the 
market, so dripping out of worn seals is minimized or even 
eliminated, depending on seal wear.” 
While most oils run off gears immediately after stopping, GearLife 
XL’s high surface tension allows it to stay on the gears for a longer 
period of time. When combined with the thixotropic property that 
gels the lubrication, a thick layer of oil covers all moving surfaces 
for smooth, efficient operation. 
Developed to be compatible with all wheel gearbox brands, the 
specially formulated aftermarket oil also protects against rust and 
excessive wear. When independently tested, GearLife XL 
exceeded GL5 standards that offer higher load carrying 
characteristics, superior corrosion resistance and industry leading 
wear properties. 
“Proper maintenance provides better reliability, longer life and a 
more productive growing season,” Provaznik said. “GearLife XL 
Lube will keep pivots running smoothly, avoiding downtime and 
higher operating costs. We recommend it as a replacement oil for 
gearboxes after the first season break-in and settle period.”  
To ensure that your irrigation systems are always ready for peak 
performance, Lindsay also offers a Full Circle Maintenance 
Program. With two levels of service, the program is a valuable 
option to maximize efficiency and prevent costly emergency 
repairs during irrigation season.  
Source: Zimmatic.com 
 
Thank you for your continued support and let’s continue to thank 
the good Lord for a bountiful harvest.  
 

Leslie Koehn, Irriga on Mngr 



 
 
 
 
 
 
 
 
 
 
Mike Courkamp, Equipment Manager of 10 years 
Scott Osborn, Truck Driver / Mechanic of 14 years 
Mike Hanson, Salesmen of 1 year 
Levi Journagan, Dry Machine Operator of 1 year 
 
American Implement values their relationship with Rapp Spraying.  
Like we do with all of our customers, “we do our best to keep them 
up and running”, states location manager, Gabe Baeza. Gabe and 
Doug’s relationship began back in 2007, with the purchase of that 
first John Deere sprayer.  Doug’s non-Deere sprayer was broke 
down and he was in desperate need for a reliable machine to get 
back in the fields.  Doug contacted Gabe and within a couple of 
hours Rapp Spraying was back in business with a John Deere 4930 
set-up and delivered with the added perk of a John Deere cap in 
the cab, with his business name embroidered on it.  Doug says, “I 
don’t know how they did it, but that was the turning point of 
knowing they really valued my business. We have a great open 
relationship that works both ways.”  Over the years, local customers 
have come to respect Doug and his operation and often try to 
mimic his spraying preferences.  “A customer running 100,000 acres 
a year is huge” – adds Tyrone Martin, American Implement Sprayer 
Specialist.  Customers often ask, “What’s Doug using…”  
 
American Implement feels fortunate to have loyal customers like 
Doug Rapp.  His loyalty is one in a million and this one million acre 
milestone is a true testimony of the durability and longevity of John 
Deere equipment. We congratulate Rapp Spraying on their 
success. 

“We just reached one million acres with John 
Deere!” reports Doug Rapp of Hooker, 
Oklahoma.  Doug is the owner/operator of 
Rapp Spraying, a custom spraying operation 
that specializes in chemical/fertilizer 
application on corn, wheat and milo in the 
Oklahoma/Texas Panhandle and Southwest 
Kansas.  Doug purchased his first John Deere, 
a 4930 Sprayer in 2007 from the Hugoton John 
Deere dealership, which is now owned by 
American Implement.  He says this is the best 
decision he ever made and has bought a 
new John Deere sprayer each year since, 
stating highly due to their unbeatable 
reliability and capacity.  All of his sprayers 
have had 1200 gallon tanks and 120’ 

booms.  The first year after switching to John Deere he sprayed 
115,000 acres compared to 65,000 acres with a non-Deere 
sprayer.  Sceptics said it was just a fluke.  However, he has repeated 
the impressive acreage coverage every year since. This year, in 2016, 
he is operating his tenth new John Deere sprayer, a 2016 R4045, and 
just reached one million acres with John Deere Sprayers in ten years.   
 
 
 
 
 
 
 
 
 
 
 
 
Doug says, “I like what I do.  I can’t go slowly.  I look forward to 
spraying every day.” Committing to spraying this many acres, 
obviously, Doug cannot be broke down for long. “My customers 
depend on me.” Doug gives a lot of credit directly to John Deere, 
American Implement and his reliable crew of employees for this one 
million acre milestone.  “There’s not another brand of sprayer that can 
do what they do.” – states Doug. The John Deere Boom Trac™ 
feature enables Doug to spray in more wind without problems, which 
is a constant battle in this part of the county, and he boosts about the 
quietness of the cab.  “There’s not much room for improvement.” – 
adds Doug, and he should know!  Keeping customers satisfied is 
Doug’s main concern and he stands behind his word averaging .8-
1.5% respray, which attests to Rapp Spraying’s efficiency rate. “For 
parts and service… American Implement is only twenty minutes away.  
They come out to me, get me the parts I need and there’s not a 
better technician than John Hall.  Marcus Amerin and Albert Waugh 
do a great job managing the Hugoton Parts and Service departments 
to make sure the customer has minimal down time.  I couldn’t have 
that with another brand.”   
Rapp Spraying has grown and evolved exponentially since 
established in 1971.  Doug decided to start the business at the young 
age of 18 by purchasing and independently operating one non-
Deere spray rig.  Last year, due to customer requests, he added a dry 
box to his latest John Deere R4045.  Due to the growth of his business 
he has established an impressive staff to support the demands. Photo c/o the Friesen Family 

Left to Right: Tyrone Martin (Sprayer Specialist), Doug Rapp,  
Gabe Baeza (Location Mngr), Albert Waugh (Service Mngr)  

& John Hall (Service Technician). 
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