


If you think about the weather this spring and summer, we 
experienced it all.  March grass fires that caused havoc in multiple 
surrounding states and 27 Kansas counties, blizzard conditions with 
heavy snow in many parts of our trade area on the weekend of April 
29th, and early summer storms that brought strong winds, large hail, 
and rain.  Combine that with mosaic in the wheat crop and what is 
the outcome. The result is a devastating loss of ranchland, livestock, 
and property, one of the latest planting seasons many of us can 
recall, and a challenging wheat harvest with widespread yields.  There 
is a quote that says, “tough situations build strong people.”  One thing 
with certainty, is our farmers and ranchers are strong and will 
persevere.  We were faced with plenty of obstacles in the first half of 
the year but we are grateful for the moisture that Mother Nature 
provided and remain optimistic as we now prepare for fall harvest 
and the upcoming seeding season.        

The John Deere Tech program at Garden City Community College 
continues to be a significant part of our service technician recruiting 
plans.  Each May, anywhere from 18 to 22 students graduate from this 
two-year program.  American Implement is fortunate to graduate five 
from the class of 2017.  I would like to congratulate this talented group 
of young men who have started their careers full time with one of our 
location service departments.  Our new technicians are Seth Beaver 
at Sublette, Bryton Coen at Elkhart, Jesus Parra at Garden City, Isaac 
Sanchez at Garden City, and David Tucke at Leoti.  During the past 
two years, they had job specific training on John Deere farm 
equipment and have earned an associate’s degree and John Deere 
certifications in electronics, hydraulics, powertrains, and Service 
Advisor.  In addition to the John Deere Tech program in Garden City, 
American Implement supports Northwest Technical College in 

Goodland.  Austin Heller graduated from this program in May and we 
are excited he has joined our Goodland service team. Our 
technicians are the backbone of our service support team and these 
six recent graduates will enhance our service support efforts.  There is 
a significant need for highly trained technicians to support the 
growing needs of our customers and American Implement is 
committed to recruit the next generation of technicians. 
American Implement has many great aftermarket and sales programs 
running through August 31st to help you get ready for fall season.  
Service is offering a combine pre-harvest special that includes a 200-
point inspection, blow off and wash service, and concave swap with 
fall crop settings for only $1500.  This is over $600 in savings.  If your air 
seeder needs some good ole’ TLC, now is a great time to save.  John 
Deere air seeder parts are 10% off with a purchase of $200+.  Be sure 
to read Scott Kells article where he introduces our new Parts E-
Commerce site shopamericanimplement.com. American Implement 
just launched this on-line parts site in late July to offer more 
convenience to you.  Over the next few months we will continue to 
expand the number of parts available through this E-commerce site.   
The Precision Ag team continues to work hard supporting you and 
bringing new products and services to the market.  Be sure to contact 
them for more information on our AquaSpy soil moisture probes and 
American Integration Portal powered by AgDNA.  If you need help 
with record keeping, equipment integration, financial reporting, 
management zones, and satellite imagery to name a few, this 
software program can help you.  Lastly, don’t forget to see your 
favorite American Implement sales professional for all your new and 
used equipment needs.  We have several used equipment specials 
running this fall but want to bring special attention to a select list of 
equipment that has been in our inventory too long and is ready for a 
new home.  We have 35 items with discounted pricing and special 
financing.  Here are three examples of some tremendous deals we 
are offering.  2014 JD 8360R tractor with 925 hours for only $240,500 
after a $20,000 discount.  2014 JD S670 combine with 910 hours is 
discounted $17,500 bringing it to $222,500.  Just in time for drilling, a 
42’, 2009 JD 1890 seeder with 1910 cart for only $76,500.  These 
targeted 35 items have special 1.9% interest for up to 5 years.   Take 
advantage of these great used equipment specials from American 
Implement by August 31st. 
On behalf of everyone at American Implement, I thank you for your 
continued business.  We wish you a safe and successful “Get the Grain 
In” fall season.  We are here for you! 
 
Sincerely,  
 
Chad Koster               
       

Chad Koster, CEO  

 

Pictured left to right: Brad L Schields- Leoti Location Mngr, Terry Bloedorn - Leoti Service Mngr, Robert Webb - 
Director of Service, David Skipper – Garden City Shop Foreman, David Tucke – Ag Tech Leoti, Isaac Sanchez – 
Garden City Ag Tech, Ron Miller – Sublette Service Mngr, Jesus Parra – Garden City Ag Tech, Tim Predmore – 
Elkhart Service Mngr, Seth Beaver – Sublette Ag Tech, Bryton Coen – Elkhart Ag Tech. 



Everyone is trying to do more with less 
these days, and creating efficiencies with 
fertilizer is no exception.  Input prices have 
remained steady, but commodity prices 
are not exactly at the desired level.  
Getting more bang for your buck on 
fertilizer is one way to try and increase that 
profit margin. 
Nitrogen is typically on of the largest crop 
nutrient requirements, is commonly 
deficient in the soil, and if not applied 
effectively can suffer from volatization, 
denitrification, and leaching losses.  The 
opportunities to maximize nitrogen fertilizer 
include: soil test prior to fertilization, fertilizer 

placement, variable rate applications, use of a split application, and 
fertigation. 

Nitrogen fertilization has many variables, and all should be 
weighed critically in order to correctly manage and maximize. 
Thanks - Mandy Fox, CCA-CPAg  

 

Collecting soil samples prior to fertilization can provide valuable 
information about how much nitrogen is needed and where to 
apply it.  Rather than applying a blanket application across the 
whole field, a grid soil analysis will give a detailed prescription 
rate.  It is easy to forget that the residual soil nitrogen could 
have been impacted by previous yield, weather, and residue 
management.  Additionally, collecting incremental samples 
beyond 6-8” in depth may yield a supply of nitrogen available 
for plants as their roots get deeper in the profile.   

Adequate consideration should be given to placement of 
fertilizer, especially for nitrogen.  Choice of application method 
is related to fertilizer source.  Broadcast applications of nitrogen 
are susceptible to volatization losses and are not typically 
recommended for fields with high residue levels.  Surface 
injection of nitrogen is an alternative to broadcasting that is 
recommended for those high residue levels and helps to 
minimize losses.  Finally, injection can be used to reduce 
volatization and tie-up, plus is an excellent tool for managing 
the availability of fertilizer.  Injected split applications can be 
used with anhydrous ammonia to allow for slow release and 
availability of nitrogen.   

Technology has advanced so that today we are able to apply 
fertilizer, and irrigation water, at rates according to specific 
needs of different areas.  This can greatly help reduce 
application costs, conserve water, and reduce the risk of 
potential runoff and/or pollution problems.  Ensuring that you 
have good grid soil samples, and the correct prescription, can 
make these systems incredibly successful and environmentally 
beneficial. 

There are benefits to applying fertilizer at planting:  
determination of rate based on the current soil test, reduction 
of fuel costs and compaction due to reduced trips across the 
field, and giving the crop everything it needs at the onset.  But 
corn needs 80% of its nitrogen requirement from during its V8-
V10 growth stages.  Therefore, split applications can not only 
reduce potential losses, but it can also provided maximum use 
during the greatest period of uptake.  Technology is also 
reaching new levels and allowing for determinations of 
available nutrients late season so that adjustments can still be 
made.  Some research shows that future applications with the 
use of technology could allow for 1 to 2 applications on low loss 
soils and as many as 4 to 5 on high risk environments.  
Additionally, the development and implementation of 
controlled release fertilizer and inhibitors could be used as 
alternative management practices for traditional timing and 
placement.   

With center pivot irrigation in use, fertigation in a great option 
for managing applications, especially when considering split 
application of nitrogen.  Response to fertigation has shown 
positive results across many soil types and environments, but has 
many benefits for sandier soils.  There are also available options 
for micronutrients and applications via center pivot irrigation.  
Keep in mind that there are additional rules and regulations for 
fertigation and chemigation to ensure that the fresh water 
supply remains protected.  Typically back-flow prevention is 
required as well as certified operators that have gone through 
training.  Additional recordkeeping is likely too. 



Wow, what else can I say.  The trade 
had generally had a bad attitude and 
a lack of interest in the commodities, 
until the June 30th report shed new light 
on the status of exports, and more 
importantly, planted acres. However, I 
will add this caveat: the trade was 
already starting to build in a weather 
premium, because of the concerns 
over the drought in the Dakotas and 
Minnesota.  Honestly, I was afraid that 
we had run out of buyers in the market, 
and sentiment had flattened, but I was 
surprised at how quickly the grains 
came to life, and how we are now 

looking at production break evens (at the time of this writing).  I have 
asked many of my associates in the trade if they were surprised also 
by the rally we saw in the beginning of July, and some were.  If 
nothing else, it provided an opportunity to those who are 
savvy enough to take advantage of a "gift" (if I can call it that).  I 
have talked to many farmers who said they sold wheat as it crossed 
the scales, something that doesn't happen very often, and they were 
able to pay bills, pay down debt, and it took some of the sting out of 
a "so so" wheat crop.  Not everyone was disappointed in their HRW 
yields this year, it seems to be very spotty but some were hoping that 
the mosaic wasn't as bad as reported... and it was worse.  I know that 
our friends on the end-user side are watching this grain market with 
caution, but I suspect there's topside resistance to this run-up but it 
sure was a welcomed site from a producer’s standpoint. 
 
 
 
The cattle market (again... at the time of this writing) continues to 
concern me.  It seems to slowly be softening, and could remain this 
way all the way into fall.  Fundamentally, it stands to reason, 
especially after the COF (Cattle On Feed Report) that showed much 
higher placements. 
The product market just doesn't have that support from the consumer 
yet, and I was hoping that some of the exports to China, and a 
banning of Brazilian beef would engage about the time our seasonal 
pullback started. It still may, but I'm afraid that we may be headed 
for some lean times before we get to that point. 

Farm bill debate is taking place in D.C., Florida, Michigan and 
Kansas.  You can sure tell where some of the representatives that 
sit on the ag committee are from.  That's a good thing because what 
one farmer needs are in Minnesota, doesn't match what a farmer 
needs in New Mexico.  It must be diverse and ALL farm state 
lawmakers are going to have to stick together with commodity and 
ag groups on this one to maintain funding.  Mr. Trump wants to cut 
expenses, I get that, and many in agriculture KNOW how to cut 
expenses and stay afloat.  However, you know as well as I do, that 
agriculture took a big cut in the last Farm Bill and actually spent less 
money than was expected.  Good job but Agriculture has done it's  
part.  Time for others to do theirs.   
 

One final thought on that.  According to the Congressional 
Budget Office (C.B.O.) there is a total of  822 billion dollars expected 
to be spent over the next 10 years in the Farm Bill.   679 billion of that 
(well over 75 percent) is on the S.N.A.P. or food stamp program.  The 
remainder, all of the farm programs.   If you encounter anyone who 
complains about how farmers and ranchers shouldn't be getting aid 
from the government, (like House budget Committee Chair Diane 
Black from Tennessee, or the Freedom Caucus) use those figures, and 
ask them to explain to you how agriculture isn't deserving, the very 
industry that makes food stamps possible.   
 
We may be carving out a bottom in this ag economy.  Hang in there 
and remember to be thankful for where we live, what we do, and 
the freedom to do it.  Agriculture is a great life, if you don't weaken. 
And those of us in farming and ranching are not weak. 
 
Till next time.... 
 
John Jenkinson 

 
@johnjenkinson2 
johnjjenkinson@hotmail.com 

GRAINS 

LIVESTOCK 

POLICY 



The corn is in the ground and 
growing strong, the wheat is in the 
bin, with some good and some not 
so good results, so with that “Get the 
Grain in Season 1” is complete. We 
hope that your experience was as 
successful as possible, considering all 
the challenges. Now it is time to 
move on to the next season of 
opportunity in this never-ending 
cycle called farming.  
   “Get the Grain in” is our new call to 
action at American Implement 
Service. Whether it is Season 1 that 

kicks off getting the corn, milo, beans, sunflowers or even cotton 
(for our customers down south) planted in the ground and 
culminates with getting the wheat harvested and in the bins. Or 
Season 2 where we focus on getting that new crop wheat 
drilled and those grains we planted in spring into the bins and 
elevators across Western Kansas and Eastern Colorado. 
For us at American Implement “Get the Grain in” means living 
up to your expectations, consistent performance, dependable 
people providing innovated solutions that help you and your 
equipment to be more effective. It means extended hours of 
operations, so we are there when you need us the most. It 
means year round inspection programs with no or low cost 
payment programs. It means connected support were we 
proactively work with your smart tractor to avert costly down 
time. It means highly skilled techs with comprehensive training 
and state of the art equipment to quickly and accurately 
diagnose and correct your issues. 
As you gear up for your fall season tasks make sure to take 
advantage of all the services we have to offer. Whether you 
need your air seeder or drill inspected to assure it is field ready, 
or you take advantage of our annual Crop Swap Special. 
Where we will perform our 200 point UP (Ultimate Performance) 
inspection for the value price of $700.00, in addition swap your 
concaves and set your combine for the appropriate crop for 
free, a $400.00-dollar value. This year we have added additional 
opportunity to get that combine detailed which includes a 
blow, wash and cab and window detail. Regular price $1080 this 
season $800. Remember every new part installed by a certified 
American Implement tech comes with a one year seasonal 
warranty! 

Make sure to inquire on all the financial opportunities available 
through your JDF multi use account. One that I am excited about 
is the “Year round Multi-Unit Inspection Repair Program.  

This Year-Round Inspection Repair Program will offer customer’s 
discounts on parts installed by the dealership as a result of 
multiple units inspected, in combination with the 180 days no 
payment no interest. See your local Service Manager for details. 
In the farming business, it is hard to find consistent dependable 
performance. Whether it is Mother Nature with her ups and 
downs, the markets with their volatility…even the equipment we 
depend on so urgently from time to time will leave us frustrated. 
At American Implement when it’s time to get the Grain In…we 
will be there ready to do whatever it takes. From all of us at 
American Implement…thanks for what you do! 
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It is hard to believe that wheat harvest is 
wrapped up, and it’s time to start planning 
for wheat drilling and Fall Harvest. To help 
you get prepared for fall harvest we have 
put together some very attractive lease 
opportunities on combines.  When 
compared to a traditional purchase these 
leases control the depreciation expense of 
having the machine on the farm and in 
some instances, improve overall cash flow.  
With rates, as low as 1.9% they really are a 
tool that must be considered.   
If you are all set on your harvesting needs, 
maybe it is time to look at the efficiency, 
productivity, and low cost of ownership 
associated with a pre-owned John Deere 

air seeder.  We have sizes ranging from 40-60 feet in the ever popular 
1890/1910 combinations.  Coupled with drastically reduced pricing 
and interest rates as low as 1.9%, and you will certainly be headed in 
the right direction to improve your bottom line with one of these pre-
owned seeders! 
I would be remiss if I did not take a moment to also highlight that John 
Deere has also just released the NEW S700 series combines and 
headers.  These new combines feature the latest in Generation 4 
Displays that control the all NEW Active Yield System which 
automatically adjusts the machine to varying conditions across the 
field.  The 7 series corn heads feature extended life parts, up to 40% 
longer, and that can help reduce repair costs and overall cost of 
ownership.  
We will have this NEW combine and corn head at our combine clinics 
this summer and will also have it available to demo this fall. Also 
check our website, Facebook and YouTube for demo videos and 
pictures. This is the kind of technology that has a return you can see! 

In the sales department, 
we primarily focus on the 
equipment side of the 
business.  Recently we took 
a little turn, and began to 
work with the American 
Implement sales team to 
g i v e  t h e m  s o m e 
agronomic training.  In 
early July, the sales team 
took part in an agronomic 
training presented by the 
team at Crop Quest, 
AgDNA and Mandy Fox, 

American Implement’s own Agronomist.  The sales team was in the 
field south of Cimarron KS to see how beneficial zone management 
can be and to observe the effects of, variable rate seeding, timed 
fertilization and how water management decisions are made.  Also, 
they were given the opportunity to verify stand counts in corn and 
see how those decisions impact the corn plant all season long.   
There is a lot of information and technology changing every day in 
this amazing world of agriculture and American Implement is focused 
on bringing that technology to you.  We thank you for the opportunity 
to work with you and for you.  May you have a safe and blessed fall 
harvest. 
 
 
 
 
 
 
 
Ryan Ortner 
Director of Sales, American Implement 

COLBY 
(800) 532‐6529 

DODGE CITY 
(800) 929‐4265 

ELKHART 
(800) 445‐5917 
GARDEN CITY 
(800) 475‐4114 
GOODLAND 

(877) 320‐4020 
 

 
HUGOTON 

(800) 544‐9833 

LEOTI 
(844) 484‐3375 
MONTEZUMA  
(800) 279‐7283 

OAKLEY 
(800) 209‐4001 

 
 

SCOTT CITY 
(800) 779‐7244 

SUBLETTE 
(800) 464‐2691 

ULYSSES 
(800)  356‐3460 

WALSH 
(888) 324‐5284 

WHEELER 
(800) 832‐2124 

‘13 JD S670, 859 Hrs……..…$208,000 
Lease! stk#57764 $25,914/yr - $86/hr 

‘14 JD S660, 171 Hrs……..…$228,000 
Lease! stk#56923 $28,462/yr - $95/hr 

AMAZING LEASE DEALS 5 YEAR 300 HOURS 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

‘14 JD 6170, 1289 Hrs………$118,000 
Lease! stk#67889 $39/hr - $11,662/yr 

‘13 JD 9560R, 1313 Hrs……$261,000 
Lease! stk#60002 $93/hr - $27,949/yr 

‘15 JD 8320RT, 311 Hrs…$249,000 
Lease! stk#64359 $92/hr - $27,742/yr 

‘14 JD S670 STS, 910 Hrs…$240,000 
Lease! stk#58040 $106/hr - $31,728/yr 

‘14 JD S670 STS, 566 Hrs….$263,000 
Lease! stk#58039 $118/hr - $35,315/yr 

‘13 JD S670 STS, 924 Hrs….$216,000 
Lease! stk#59620 $94/hr - $28,104/yr 

‘13 JD 8335R, 1143 Hrs…….$217,000 
Lease! stk#61417 $74/hr - $22,155/yr 

‘14  JD 8360RT, 715 Hrs……$236,000 
Lease! stk#61919 $98/hr - $29,723/yr 

‘14 JD 8360R ILS, 923 Hrs...$260,000 
Lease! stk#59881 $93/hr - $27,760/yr 

‘14 JD S670 STS, 695 Hrs….$244,000 
Lease! stk#57586 $111/hr - $33,238/yr 

‘13 JD S660 4WD, 269 Hrs…$273,000 
Lease! stk#62867  $120/hr - $36,069/yr 

‘14 JD S680 STS, 606 Hrs…$281,000 
Lease! stk#64324 $121/hr - $36,276/yr 

‘15 JD 8345R, 844 Hrs…......$262,000 
Lease! stk#63280 $85/hr - $25,418/yr 

‘01 AgChem 1254, 90’ 3085 Hrs $59,000 
 

‘09 JD 7850, 2297 Hrs……...$139,000 
Lease! stk#58045 $63/hr - $18,771/yr 

‘11 JD 4930, 120’ 1996 Hrs…$146,000 
Lease! stk#62794 $81/hr - $24,291/yr 

‘11 JD 4830, 100’ 1100 Hrs...$168,000 
Lease! stk#60775 $68/hr - $20,497/yr 

This is a partial listing of our equipment.  We have an excellent selection of hay, planting, drilling and tillage equipment.  Visit our website or call today!
www.AmericanImplement.com     www.AmericanImplement.com     www.AmericanImplement.com     www.AmericanImplement.com 

‘11 JD 8360R, 2019 Hrs……...$209,000 
Lease! stk#63063 $70/hr - $20,871/yr 

‘14 JD 8335RT, 262 Hrs……...$261,000 
Lease! Stk#61254 $103/hr - $30,820/yr 

‘14 JD S670, 871 Hrs……...$246,000 
Lease! stk#64431 $109/hr - $32,785/yr 



Contrary to the popular 
image of fresh air and 
peaceful surroundings, 
a farm is not a hazard 
free place to work. 
From planting corn to 
drilling wheat, spring to 
fall harvests and 
everything in between, 
working on the farm is 
some tough stuff and 
comes with plenty of 
dangers. Every year 
thousands of farm 
workers are injured and 
many of those lose 

their lives. Statistically speaking, agriculture is the 
most hazardous industry in our nation. 
Understanding the dangers on and around the 
farm and how to avoid them can make a life-
saving difference regardless if you are operating 
heavy machinery, working around livestock or 
having a little fun when enjoying some 
downtime. We want to help the local farmer by 
offering some simple and safer health practices 
to improve productivity. Here are some tips to 
know and share with all those who help to keep 
the farm operation going day in and day out. 

 
 
 
 
 
 
 
 

Robert Faulconer 
Fleet & Safety Director 

This year American Implement was open on the 4th of July to better serve you during 
the busy harvest season. We hope you saw several of our locations posting “Happy 4th 
of July” via social media. We truly appreciate our people, including their families, and 
their willingness to make a difference. 

Robert  Faulconer 
Fleet & Safety Director 



and tank mixes and improving their yield 
by better understanding the soil 
composition of their farms and the 
topography of their fields. 
And it’s the value of a farm we’re 
interested in. We want to make every 
farm profitable and efficient because, 
let’s face it, the future of ag relies on it.  
That commitment stands.  
Of course Kansas is ag heartland, so 
you’d be pretty hard pressed to throw a 
rock and not hit a piece of equipment 
or a piece of land that isn’t connected 
to the industry in some way, shape or 
form. Hence it’s no surprise that the 
platform is already achieving positive 
results out there in the community – 

some farmers are reporting that the web and mobile platform has 
already replaced up to six of their existing software applications.  
So for everyone that’s already signed on to the American 
Integration precision ag service we want to say thank you for 
helping us all achieve that vision. For others, the end of the 2016 
season presents an all new opportunity to grow the value of your 
farm and strengthen the value of your local community. 
The future of agriculture is here. 
- The AgDNA Team 
For more information regarding AgDNA. Visit the American 
Integration Portal at AmericanImplement.com OR speak with 
your local Precision Ag Specialist.  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
To answer that question, you must look at 
what impacts profit.   
Profit = Income – Expense 
The equation is simple at first glance.   
Dig a little deeper though and growers 
discover ways to improve a farms 
bottom line.  For example, yield 
influences both the income and expense 
side of the profit equation.   
That makes understanding yield a 
powerful tool for managing a farms 
profit. 
There are not many options to control 
the price of an input such as seed or 
fertilizer.  Most of the time the prices are 
dictated by the retailers. 
Input rates, however, are adjustable and 

connected to yield.  The more yield potential an area has; the more 
seed and fertilizer typically applied to that area.  Input dollars spent 
are connected to how much yield an area can produce. 
If yield data is being collected, then there is an opportunity to identify 
yield potential.   
By exploring a field’s yield potential these questions often arise: 
Do we push yields, correct issues, and improve profit? 
Do we maintain yields, accept some issues are not correctable, and 
improve profit? 
How about both?  Depending on the field either may be a good 
choice. 
Profit can be improved by fine-tuning the expense and income side 
of the equation.  The proper management of yield potential allows 
this to happen. 
Crop Quest provides an independent partner to share yield data with.  
Turn yield data into a valuable tool by allowing Crop Quest to 
evaluate yield limiting factors and recommend manage strategies. 

Yield monitors are essential to understanding how to maximize a fields 
profit.  More specifically, collecting yield data and not just viewing it 
on the monitor.  If you have farmed a piece of ground for more than 
a season or two, more than likely, you have a yield map of that field in 
your head.  Using a yield monitor takes that map from your head and 
puts it in a digital form; where it can be made to work for you.   
Whether it’s through variable or flat rate applications, our goal is to 
work with you to continue to improve the management plan from 
season to season.  
Have you collected yield data and never done anything with it?  Let 
us help you get started with a free yield evaluation.  Submit yield data 
to ViewMyYield.com for your free yield evaluation.   

John Gibson 
Crop Quest Contributor 

Imagine software that gives farmers the 
answers to questions before they even 
know what question to ask; that’s the 
goal of innovative ag, that’s the goal for 
AgDNA and that’s ultimately the goal for 
growers worldwide. 
The Precision Platform is close, in fact the 
upcoming release of Pixel Profit, our new 
financially predictive precision ag 
feature, is directly related to our mission 
to use farm data to boost a grower’s 
income potential and increase return on 
investment. 
Pixel Profit will give you spatial metrics of 
income performance within your fields. 

To put it a little simpler, you can see 
where in your field you are profitable and where you are not, based 
on management zones created from your cropping practices. This 
allows you to eventually tweak your inputs to optimize profitability. 
It’s clear that any solution for producers will probably come from a 
local level, starting with the home grown expert knowledge of our 
local dealerships in coordination with the data revolution that is 
happening on our farms right now. 
So what will the next great revolution in agriculture look like? Well, all 
signs point to predictive metrics. 
It’s not difficult to imagine a solution that examines an entire farm 
and then accurately predicts not only when crops will reach maturity, 
but also how much yield and profit they’ll produce. 
Predictive metrics is a holy grail for ag developers and farmers, you 
simply set up a digital farm and automatically feed in real-time data 
from probes and equipment that monitor the conditions on the 
ground. The software takes all that conditional information and uses it 
to generate predictive metrics that tell you when to harvest your 
crops, how much you’ll harvest, how much profit you’ll make and 
what you need to do next season to up the ante. 
Predictive metrics goes beyond just telling you what’s happening in 
the short term. With your help an ever evolving array of predictive 
metrics will be able to advise you on the steps needed to achieve 
your desired results. 
It’s likely to be the next evolutionary adaptation in agriculture – farms 
are already overflowing with IoT smart devices and network adapted 
data points, all it takes is an inventive mind and a working knowledge 
of ag practices to tie them all together into a single solution, much 
like the Precision Platform. 

Bret Shaw 
AgDNA Contributor 



American Irrigation is pleased to announce 
some recently released products from the 
Lindsay Corporation. FieldNET Advisor and 
the Pivot Control Lite are the newest 
additions to the FieldNET by Lindsay 
product line. 

FieldNET Advisor is a cloud-based irrigation management system that 
delivers continuously updated, science-based irrigation 
recommendations that are customized for each field. FieldNET 
Advisor reduces the guesswork by advising growers when, where 
and how much to irrigate.  
In real-world trials over the past several growing seasons, results 
showed that FieldNET Advisor improves yields and crop performance 
by helping to prevent crop water stress and nutrient leaching, 
reduces input costs and conserves water by helping to avoid 
overwatering and saves time and labor by providing quick, simple 
and intuitive irrigation management recommendations and alerts.   
In the 2016 growing season two test fields that were in close proximity 
and with substantially similar soil types located in central Nebraska 
were planted on the same date using the same corn hybrid. 
One field was controlled by the grower using his traditional methods 
of determining when and how much to irrigate. The other field was 
managed by Lindsay officials using the FieldNET Advisor’s 
recommendations. 
Both fields were harvested on the same date using the same 
combine with a calibrated GPS yield monitor to produce the yield 
comparison data. 
The field using FieldNET Advisor’s recommendations yielded 7 more 
bushels per acre and used 9,250,000 less gallons of water for an 
increased net profit of $34.95 per acre. 
 

Lindsay’s newly released Pivot Control Lite is the latest addition to 
the Pivot Control product line. Pivot Control Lite is a simple, 
economical option to retrofit electric center pivots for remote 
irrigation management. 
The Pivot Control Lite is a lower cost option for growers that mainly 
want to monitor and stop their pivots. The unit is installed on the 
end of the pivot and includes an integrated cellular RTU and 
onboard GPS.  
Pivot Control Lite can monitor end of system pressure with an 
optional pressure transducer and has a span cable monitoring 
option that can detect a break in the span cable that could be a 
theft incident.  

Growers can also adjust the speed of the system and change 
directions in most cases, depending on existing pivot hardware. 
Growers can also set up barrier areas, water hold time at barriers 
and service stops. 
Stop by or give us a call to discuss these new products or any of 
the many other products we have available. 
 
 

Rod S llwell 
Irriga on Manager, GC 



pipe morning 
a n d  n i g h t 
p r e v e n t i n g 
them to leave 
t h e  f a r m 
entirely during 
the watering 
season. Pat 
would keep 
track of his 
records with 
pen and paper. 
Kim. Lizette and Samantha are obviously thankful for the integrated 
technology in their current operations because their husbands are 

utilizing products such as 
FieldNET® by Lindsay that 
allows Pat and Jarret to 
view and control their 
systems from virtually 
anywhere. Jarret is even 
able to coach his 
ch i ldren’s  basebal l 
teams in the summer. 
A farmwives role has 
evolved a lot over the 
years. Some would say 
it’s easier. Yes, in a lot of 
ways but some things 
remain the same over 
the test of time. When I 
asked the wives what is 
most difficult regarding 
their role of farmwife 
they all had very similar 
answers. It’s keeping the 
faith and staying positive 
for your farmer and 
family during the trialing 
times that are out of our 

control such as when bad 
weather strikes and market prices 
are down. But on the upside, 
when I asked them what is the 
best thing about your role of 
farmwife they all agreed that farm 
life is an ideal environment to raise 
a family. Their children are learning 
the value of hard work side-by-
side their family. 
There have been a lot of changes 
in the last half century but 
farmwives stil l  provide the 
backbone to family farms. Thank 
you farmwives for all that you do 
and thank you Weinheimer’s for 
spending time with me and 
opening up so we could get a 
small glimpse into your farm life.  

On a recent summer afternoon, I gathered 
with the farmwives of Weinheimer Ag 
Services. It was a laidback and delightful 
interview because I was in a familiar setting, 
my sister’s farm house. Our children were 
running in and out of the house, our husbands 
were busy sharing stories after working long 
hours of harvest while us ladies gabbed. 
That’s right, my sister and I both ended up 
farmwives. It’s ironic considering we were not 
raised on a farm. Our father worked a 
standard eight to five but our grandfathers 
farmed so I guess we both reverted back to 
our roots.  
My sister, Samantha Weinheimer, is one of 
three farmwives of Weinheimer Ag, nestled in 

Lark, Texas just east of Amarillo, Texas. The Weinheimer Ag owner/
operators are three brothers and fourth generation farmers. 
Samantha is fortunate to have two sister-in-law’s, Kim Weinheimer and 
Lizette Weinheimer to share in the day-to-day of farm life. They are 
raising their children around the farm, working to support and feed 
their busy farmers while tackling and enjoying all the ups and downs 
of farm life together. 
Along with the current generation of Weinheimer farmwives we also 
had the pleasure and privilege of visiting with Samantha’s mother-in-
law, Maggie Weinheimer, now retired. Maggie enjoyed the role of 
farmwife for over 51 years. As we chatted about our roles as 
farmwives, Maggie shared stories about her role over the years. It was 
amazing to hear the contrasts between our lives of farmwives past 
and present. The most notable contrast being the access to numerous 
modern conveniences.  
For instance Maggie recalls planning harvest mealtimes with her 
husband, Pat. He would do his best and predict that they would be 

ready to eat dinner at, for 
example, six o’clock. So 
Maggie would prepare a 
hearty meal, load up her 
nice dishes and mason jars 
full of tea, gather up the 
children and deliver the 
meal to the field at the 
allotted time and then wait 
and wait… because as we 
know, more times than not, 
and according to Murphy's 
Law: anything that can go 

wrong will. Now days, a simple text goes out to the farmwife in charge 
of the meal to let them know they’re at a good place to stop for 
dinner. Along with this story, Maggie included that she was elated 
when the convenience of paper goods were made accessible. 
Samantha shared that harvest meals have even changed since she 
married into the family. Over the years, Weinheimer Ag, has picked up 
more farm ground further away from the houses. Most days, the 
farmers take a lunch. With the integration of refrigerators in the cabs 
and nice amenities like air conditioning, radio, etc.… the guys often 
want to eat on the go to get more ground covered plus this eases up 
on travel for the wives.  
The ladies were in awe when Maggie shared that irrigation in her early 
years entailed row irrigation where she would physically help move  

Left to Right Back Row: Jarret, Paul anf Pat Weinheimer 
Front Row: Samantha , Lizette and Kim Weinheimer 

Pat & Kim’s Children 

Jarret & Samantha with their children. 

Weinheimer Harvest circa 1980’s 

Paul with his son, Carson. 
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We all have our favorite ways of purchasing 
items, whether we are buying from our favorite 
local merchant, department store, box store or 
shopping online. Normally the goal is the same, 
to find the product you are looking for at a 
reasonable price, and see if there are other 
items you may need. The shopping experience 
however can vary quite a bit. Your local 
merchant or American Implement dealership 
can help you with questions or find that hard to 
find item, like a specific part for your John Deere 
piece of equipment. The Large department 
store or Box store, well most of the time the 
shopper is on their own to find what they need. 
Sometimes that works just fine, to take your time 

& look around at all the products. We realize that there are times a person 
wants to look on their own, or shop online for certain items they are needing. 
American Implement wants to be your online source when you click that 
mouse.  
Recently we launched www.ShopAmericanimplement.com in partnership with 
Shopify, an eCommerce solution. There is a link from our 
www.AmericanImplement.com company wide website that will get you there 
as well, or you can just Google what you are looking for and hopefully our site 
will show up in your search.  Our goal is to offer you, our customers, a safe, 
clean, easy to use website where you can find merchandise, toys, repair 
parts, filters, etc… hundreds of items at your fingertips. This option would work 
very well for our customers that live in remote parts of the High Plains and 
would prefer items shipped directly to their home. Or the customer that would 
appreciate the convenience of shopping from home with the reliability of 
quick delivery to their house or workshop. In our website, you can search by 
product description, item name or Part number also the Vendor of the 
product. For example, you can search toys by the scale or size of the toy so 
you are sure to get the correct item for that special someone. 
Moving forward our plan is to continue to add new products to the website 
for better search results for our customers. We are also working on the 
possibility of a free freight option on certain items. Promotional items, brand 
new items and a clearance bin are just a few enhancements that will be 
coming soon. This new website has a lot of potential for customers to find 
what they are looking for when they need it, 24-7 365 days a year. Some of 
the ways in which we will be communicating our specials and promotions on 
the website will be through Social media like Facebook, Twitter as well as Text 

messages and emails. Be watching for those special announcements. In 
closing, no matter how you prefer to buy your John Deere products & repairs, 
we want to be your solution. The next time you are Googling for a John Deere 
product, check us out at www.ShopAmericanimplement.com. 


