


 

I am hopeful you had a great fall harvest.  As I travel around the 
area, the efforts of your hard work are shown by the large piles of 
colorful grain on the ground.  Our area has received some wonderful 
moisture this fall.  Let’s hope we continue to receive this blessing 
throughout the winter.   
Every four months when it is time to put the CROP newsletter 
together, I always have the same two thoughts.  First and most 
importantly is, I hope you find the articles valuable or interesting so 
you continue to read.  Secondly, what topic am I going to write 
about?  Writing the article can sometimes be challenging and take 
some effort but this CROP’s subject came to me quickly.  What better 
topic than to share some information about the great employees of 
American Implement.        
American Implement will complete 46 years of business at the end of 
December.  For 46 years, one thing has never changed and that is 
what is most important to us is our customers and employees.  So to 
all our customers I want to say a big “THANK YOU” for your continued 
trust that you put in us.  We truly appreciate your business and 
friendship.  To support your growing needs, we have the most 
talented group of employees in the industry.  Our employees make 
the difference and because of them we are able to grow with you.   
I want to highlight a few from the American Implement team.  At the 
end of each calendar year, we recognize our employees years of 
service based on five year increments.  I am excited to share that we 
have 36 talented employees achieving one of these five year 
milestones this year.   

                        
 

 

 

Three additional employees have been dedicated and committed to 
customer support and service for over 40 years.  They include Ron 
Miller, Service Manager at Sublette with 41 years of service,  Charles 
Schmidt, 43 years of customer support at Montezuma, and Keith 
Wood whose career started in 1962 and has been selling and 
supporting customers around the Ulysses area for 53 years.   

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
American Implement is so blessed to have all our 380 employees but I 
would like to give a special shout out to this highlighted group for their 
continued loyalty and commitment to customer satisfaction.  
Experience and knowledge is so critical in our business.  If you do the 
math of this select group, they average 15 years with American 
Implement and John Deere.  Please take a moment to review this list 
and acknowledge them the next time you visit your local American 
Implement location.  Good people truly make the difference and 
what makes American Implement the strong organization that we are.      
Wishing you all the joys of the Holiday Season and a Happy New Year! 
Sincerely, 
 

Trevor Britton- Technician, Colby 
Chris Calzonetti- CSR, Garden City 

Vernon Clark-  Shop Foreman, Garden City 
Nancy Davis-  Accounting, Support Center 
Logan Donovan-  Technician, Garden City 

Ethan Dow-  Technician, Goodland 
Sabrina Erhart-  Accounting, Goodland 

Houston Gourley-  Technician, Walsh 
Kyle Harold-  Shop Foreman, Colby 

Daniel Koehn-  Technician, Scott City 
Ryan Murphy-  Technician, Colby 

Nick Ortner-  Location Manager, Garden City 
Donna Pearcy-  Accounting, Sublette 
Jeffery Schwarz-  Technician, Oakley 
Greg Suderman-  Parts, Garden City 

Tracy Weeter-  Location Manager, Wheeler 

Johnny Critchfield-  Technician, Goodland 
Mark Durler-  Technician, Dodge City 
Nick Helton-  Technician, Garden City 

Ignacio Hermosillo-  Irrigation Tech,  Ulysses 
Scott Linman-  Truck Driver, Colby 

Gerald May-  Technician, Dodge City 
Bert Maxfield-  Sales/ CSR, Oakley 

Tyrone Martin-  Sales, Garden City 
Rick Ruth-  Technician, Scott City 

Craig Salmans-  Service Manager, Monte. 
Kim Steimel-  Parts Manager, Dodge City 

Rod Stillwell-  Irrigation Manager, Garden City 

James Brown-  Technician, Colby 
Matt Koster-  Sales, Garden City 

David Skipper-  Technician, Garden City 

Daron Watson-  Technician, Montezuma 

John “Harky” Hawkins-  Parts, Goodland 

Scott Kells-  Director of Parts, Support Center 
Stan “The Legend” Koehn-  Parts, Monte. 

Mark Riddle-  Shop Foreman, Walsh 
Chad Koster, CEO  

Keith Wood- Sales, Ulysses.  Started August 1, 1962 

Ron Miller- Service Manager, Sublette.  
Started August 1, 1974 Charles Schmidt- Service, Montezuma. 

Started March 8, 1972 



Change.  It comes from all directions, little 
things, big things. It just keeps coming. 
Some love change, look forward to it, 
embrace it and welcome it. Others are 
the exact opposite.  It doesn’t matter 
which side you’re on, at American 
Implement, we know and understand the 
constant of change.  We train and 
prepare for it.  To make sure whenever 
possible that we’re ready when you need 
us - a phone call (or text) away.  
Is there something you’re looking to try 
that you haven’t done in the past? 
Looking to more effectively use your John 
Deere AMS equipment to get more from 
your operation? Want to understand the 
impact of the recent acquisitions and 
how to leverage this opportunity. As many 

of you begin to integrate partners, trusted advisors and employees into 
your organization’s data setup, we can help.  Either by showing you how 
to leverage your current technology, or work with you to get the 
necessary equipment so you have access to the information you need; 
all at your fingertips!  
The need for a more comprehensive solution is always right in front of us.  
You should ask: What is the best possible solution and how do I achieve 
the goals I’ve set? How do I get the information and guidance I need to 
make the best decision for my operation? 

 
 
 

 
One important area we can help – Whether you’re just starting to collect 
and use data, or you wirelessly transfer prescriptions to your machine, 
our team of Integrated Solutions Specialists have you covered! When 
looking at the time it takes to set up and format operational data, your 
Integrated Solutions Specialist will help you get started, get you 
organized, get you through any step in the process. It’s what we do! 
Whether it’s growing 
y o u r  b u s i n e s s , 
covering more acres, 
w o r k i n g  a c r o s s 
several platforms, 
integrating partners 
i n t o  y o u r 
organization, John 
Deere and American 
Implement have the 
tools to get the job 
done. All done in 
one place and all 
from the seat of your 
cab! 
American Implement’s Integrated Solutions Team consists of technology 
driven individuals and solution developers. Our foremost goal is to 
provide our customers with the best options for achieving success.  The 
ability to provide you, your partners, and advisors with these solutions.  
Thus, allowing you to be more effective in increasing yield production 
and sustaining profitability.  The best way for us to do this is by identifying 
your degree of expertise with your John Deere 
AMS equipment and then leveraging your experience to integrate the 
correct approach to provide you with the best Solution.  
Through the use of the most efficient and effective tools, to training that 

teaches and provides access to cutting edge technology, we strive to 
always better ourselves so we can more effectively assist you, our 
customer! 
Significant improvements in equipment and technology developments 
allow you to leverage our expertise to drive yield gains and efficiencies 
well above past abilities.  For instance, by pairing an ExactEmerge™  
Planter with John Deere Section Control, and introducing variable rate 
prescriptions across management zones, you have a dynamic planter 
operation constantly updating and providing accurate seed placement 
(counts, precise depths and spacing) unheard of until now! 
Along with this level of accuracy comes cab technology giving you 
control with hands on functionality; making it easier to see, interpret, 
change and enhance settings on the fly from your cab seat.   
As we look towards spring of 2016 and you prepare for a more 
productive year, along comes news of John Deere’s acquisition of 
Monosem Planters and Precision Planting. What does this mean for your 
operation?  It’s still a little early in the process, but I’m counting on 
improvements in data flow, data types, and platform integration, 
allowing John Deere AMS equipment to integrate into different 
manufacturer’s models and creating more opportunities to grow our 
business by providing even more customers with our great FarmSight 
Technology and products. You’ll also see in early spring, enhances to 
MyJohnDeere, providing  more usability and even better functionality. 
We continually evaluate and look at the products and services we 
provide to make sure when it comes time to get in the field, you have all 
of the tools necessary to get the job done. 
American Implement’s I.S. Specialists, Technicians, and Customer 
Support Representatives are committed to continuing education and 
collectively take great pride in serving you.  I hope you had a bountiful 
and prosperous year.  We look forward to providing you with the best 
service and products in the Precision Ag market and remember, when 
change happens – we’re ready to assist! 

For a Limited Time, Upgrade Your Planter & Save Big! 
$3,000 off SeedStar™ XP OR $1,000 off SeedStar 2 
Plus: 
$2,000 off RowCommand 
$500 off Active Pneumatic Downforce 
$500 off Variable Rate Drive 
50% off SeedStar Mobile system,  
first year subscription included** 
 
Offers expire April 30, 2016. 
Ask for details! 
*Some restrictions may apply.  



Hello and I hope this finds you well.  Many 
of you have commented on my article in 
the last CROP and I first want to say a thank 
you to American Implement for including 
me, and also a thank you to YOU in the 
reading audience for your kind comments.  
It's a responsibility that I do not take lightly 
and consider each and every one of you to 
be "neighbors".  
 

Markets 
There is a plethora of things going on with 
agriculture… both in the markets and the 
news.  In the markets we have significant 
chart support for corn at 3.50, decent 
support at 3.60.  Logical thinking is that 
farmers won't sell at that price and if we 
were to test that support, a lot of buying 
would come back to the market because 

that would seem like a bargain to traders and end users.  That's not really re-
assuring, but the good news is that there is quite a bit of optimism that this 
may be close to the bottom of the market, and we can only go up (in small 
increments) from here.  That should give a lift to wheat.  We have a lot of 
wheat in the world market right now, but some uncertainty of the 2016 crop 
to go along with that, and so wheat is the follower right now.  Soybeans 
demand is waning due to the poor and deteriorating global 
economy.  However, we are living "hand to mouth" with supply, and so it 
wouldn't take much to tip the scales (globally speaking) in the other 
direction.  A crop failure in the Southern Hemisphere, or a drought (which 
usually follows an El Nino) here in the U.S. could get the attention of 
the trade very quickly.  Keep an eye on the outside markets for clues to the 
direction of grains, crude oil, the dollar, and interest rates. 
The meat complex continues to be anemic.  We have very heavy cattle 
going to market, a soft economy, increasing hog weights, and a lot of both 
beef and pork in cold storage.  Add to that, it's "turkey" season and you 
have a receipt for weak prices and periodical  episodes of consolidation 
(like the limit down day at the first of November).  It would help to have a 
retracement in the dollar and put a lot of people back to work with a little 
cash in their pockets to encourage them to go out to have a nice steak or 
have company over for some stuffed pork chops.  Until such time, we could 
still be in a position that keeps these producers awake at night wondering 
when the market will come back (and it will - everything is cyclical).   
Cotton farmers are having a tough time.  The cotton crop was pretty good 
this year overall, but the price is what one farmer explained to me as 
"embarrassingly low.”   

That leads me to the 
Federal Reserve Bank.  
We met and talked 
about the 2016 ag 
outlook and they 
referenced this chart to 
illustrate just where farm 
income has been, and 
where they think we 
may be headed.  Note 
the low in early 1980, 
2003,and 2016 forecast. 
 
Many ag bankers are 

urging their borrowers to keep living expenses in check,  use the marketing 
tools available to them, and watch input costs by forward pricing when 
possible.  One banker I spoke with said "we've been through tough and 
lean times before, but the difference this time is, we're better managers, 
with better tools and skills to deal with a lean spell".  I agree with him 
completely.   Besides, I look at adversity as an opportunity to learn 
something new... this is no different. 
 

Refer to the chart to the 
right.  Agriculture is 
doing a good job of 
management and 
there's a lot to be 
thankful for.  
 

News 
Oh boy.. where do I 
begin?  How about the 
new Speaker of the 
House, Paul Ryan, 
a Republican from Wisconsin?  He's 45 years old (one of the youngest 
to hold the position) and from what's known as the "Dairy State".  My 
informants, friends, contacts, and acquaintances in Washington D.C. all say 
he's friendly agriculture for the most part.  He supports a system that would 
allow guest workers, but not amnesty.  He voted yes to phase out the 
"death tax" and voted yes on permanent small business reinvestment tax 
breaks (similar to section 179).  I mention this because of the issues that face 
Congress in 2016. 
Speaking of Section 179, many of you have asked where it stands right now. 
The U.S. House of Representatives has passed a permanent tax break for 
those who want to re-invest in their businesses.  The Senate finance 
committee approved a 2 year extension.  Now it's up to the full Senate 
but they have not acted.  President Obama has vowed a certain veto if it 
reaches his desk, but there is hope that some kind of deal can be reached 
before the end of the year.  We have a Trans Pacific Partnership 
agreement, now it's up to the countries involved to ratify it.  There is 
opposition in Washington however.  Some say it will hurt industry, but the ag 
sector is in favor because it will open up markets for our goods. 
Fed Chair Janet Yellen is still carrying the message of raising interest rates in 
December at their meeting.  She went on record in early November saying 
an interest rate hike in December would be a "live possibility" if the economy 
stays on track.  This will have a direct effect on agriculture because of the 
lower crop prices and increasing input costs causing some producers to 
take a hard look at the bottom line and how much interest could ad to that 
line. 
Finally, crop insurance.  In the new proposed Federal budget, it was 
discussed to take 3 billion dollars out of the crop insurance title of the farm 
bill.  Many farm state lawmakers and farm groups raised their voices and 
concerns to "leave crop insurance alone".  Chair of the Senate Ag 
Committee Pat Roberts (R) Kansas, said the one thing that he heard when 
they were crafting the 2014 Farm Bill was to "keep crop insurance".  This is 
important, especially since agriculture gave up direct payments in lieu of 
keeping crop insurance as a safety net.   Now, even though it's in the 
budget, lawmakers say "we'll get it dealt with" after the first of the year.  
Conclusion, so we're all safe...for now.  Your premiums would have gone up 
an average of 25 percent had the cuts happened for real, and many 
insurance companies are already getting out the crop insurance business, 
because it is unprofitable and uncertain.  This should be a warning call that 
we, out here in the country, must keep our voices heard in Washington, or 
we could find ourselves completely off the political radar, and with no 
strong and effective  representation for our concerns. 
In closing, farming is a great life, if you don't weaken.  Agriculture is my life 
and even though it's not as easy as it was a couple of years ago (with prices 
and regulation) there's still nothing I'd rather be involved with.  This holiday 
season, count your blessings.  You may have to look a little closer, but we 
are so fortunate to be in this business, living the country lifestyle, raising our 
families with rural values and work ethics and "living the dream" that 98% of 
the U.S. population has no clue about.  It will be a great 2016 because you 
have the ability to make it that way.   
Wishing you all the best. - John Jenkinson 
 

 
 @johnjenkinson2 

johnjjenkinson@hotmail.com 



 

 

Value.  By definition means: 
1. the estimated monetary worth of a good 
or service.   
2. the principles or standards of behavior; 
one’s judgement of what is important in life.   
 

It has long been a phrase/tagline used by 
American Implement to “Compare our 
Values with Anyone!” We sincerely believe 
in bringing both a great monetary value to 
you as well as standing with value on how 
we conduct ourselves in our  relationships 
with you, our customers. 
Remarketing used equipment and trades 
that will carry the elite American Implement 
brand is an extensive process and 
something we take far from lightly.   

Steps include:  
- Inspecting and repairing all used equipment by American 
Implement’s factory trained technicians. 
- Washing, waxing and detailing to make your used equipment 
investment look and feel like new.   
 - Replacing tires when needed.  Tires are a huge part of your 
equipment investment and are costly to replace.  American 
Implement used equipment will have good tires that are ready to go 
to work, guaranteed!   
- Offering low cost finance options that allow you to save money! 
- Service after the sale.  When you buy from American Implement 
you are not forgotten.  We help you get started with your new 
machine from operating to comprehensive technology utilization.   
When you invest in American Implement used equipment you can 
rest assured you have received great quality at a great value! 
 

American Implement is ready to help with your year end planning.  
We have put together some great incentives on our used equipment 
with 0.9% fixed rate for up to 60 months on all used equipment 
through the end of the year!  Rates this low only have one direction 
to go and that is up!  We also have lease rates on late model pre-
owned combines as low as $105 per separator hour.  Take 
advantage of these low rates and save a pile of green! 
Thank you for your Business in 2015.  Have a Merry Christmas and a 
Happy New Year!  



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

‘14 JD 8310R, IVT, PTO, Prem Cab, 
AT Rdy, 1000 Hrs……………$240,000 
……………………..now only $232,500 

‘14 JD 8360R, IVT, ILS, Prem Cab, 
PTO, 400 Hrs…………....…...$279,000 
……………...……..now only $276,500 

‘10 JD 8345R, IVT, ILS, PTO, AT Rdy, 
3500 Hrs………………………$181,500 
…………………..…now only $173,500 

‘14 JD 7290R, PS, TLS, PTO, AT Rdy,   
700 Hrs …………..……..…....$204,500 
……………………..now only $199,500 

‘11 JD 8360R, IVT, ILS, Prem Cab, 
PTO, AT Rdy, 2100 Hrs…..…$238,000 
…………………..…now only $228,500 

‘09 JD 8320, IVT, ILS, Dlx Command 
Cab, AT Rdy, 4100 Hrs……..$136,500 
……………………..now only $134,500 

‘08 JD 8330, IVT, 1300 MFWD, Dlx 
Cab, AT Rdy, 5000 Hrs……..$124,500 
……..………….…..now only $115,500 

‘07 Case IH 305 Magnum, PS, Dlx 
Cab, 3700 Hrs………………..$136,500 
…………………..…now only $129,500  

‘04 JD 8320, PS, ILS, Dlx Cab, PTO, 
AT Rdy, 3800 Hrs…………...$129,000 
………………….....now only $126,500 

‘12 JD 8285R, ILS, IVT, PTO, Prem 
Cab, AT Rdy, 800 Hrs……….$215,000 
……………………..now only $205,500 

‘14 JD 8235R, PS, ILS, Prem Cab, 
POT, AT Rdy, 100 Hrs……....$206,500 
………………….….now only $194,500 

‘12 JD 9460R, 4WD, PS, Prem CV II 
Cab, 2400 Hrs ……………….$222,500 
………………….….now only $217,500 

‘10 JD 9330, 4WD, PS, Dlx Cab, Dlx 
Comfort Pkg, 2400 Hrs……..$206,500 
………………….…now only $189,500 

‘05 JD 9420, 4WD, Dlx Cab, PS, 4500 
Hrs……...……………………...$137,500 
…….…………..…..now only $129,500 

‘11 JD 9230, 4WD, PS, Actove Seat, 
700 Hrs…………………….….$197,000 
……………………..now only $189,500 

‘13 JD 8310RT, Tracks, IVT w/ RHR, 
Dlx Cab, PTO, 1100 Hrs…….$215,000 
…………….……….now only $211,500 

‘14 JD R4038, 120’ 200 Hrs...$274,000 
………………….….now only $271,500 

‘13 JD 4940, 120’ 1800 Hrs…$215,000 
……………………..now only $212,500 

‘12 JD 4830, 100’, 900 Hrs... $179,500 
…………………..…now only $170,500 

‘14 JD 4940, 120’ 800 Hrs…..$271,500 
……………………..now only $257,500 

This is a partial listing of our equipment.  We have an excellent selection of hay, planting, drilling and tillage equipment.  Visit our website or call today!
www.AmericanImplement.com     www.AmericanImplement.com     www.AmericanImplement.com     www.AmericanImplement.com 
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This is a partial listing of our equipment.  We have an excellent selection of hay, planting, drilling and tillage equipment.  Visit our website or call today!
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COLBY 
(800) 532‐6529 

DODGE CITY 
(800) 929‐4265 

ELKHART 
(800) 445‐5917 
GARDEN CITY 
(800) 475‐4114 
GOODLAND 

(877) 320‐4020 
 
 

 
HUGOTON 

(800) 544‐9833 

LEOTI 
(844) 484‐3375 
MONTEZUMA  
(800) 279‐7283 

OAKLEY 
(800) 209‐4001 

 
 
 

SCOTT CITY 
(800) 779‐7244 

SUBLETTE 
(800) 464‐2691 

ULYSSES 
(800)  356‐3460 

WALSH 
(888) 324‐5284 

WHEELER 
(800) 832‐2124 

Shelbourne CVS 32’……………..... 
Several from  as Low as  $29,000 

JD 612C 12R30…………….....……... 
Several from  as Low as  $43,500 

‘10 JD 7750 4WD SPFH, 2600 Hrs 
$160,500……..…….now only 152,500 

‘09 JD 7850 SPFH 2300 Hrs..$175,000 
………………….…...now only 172,500 

John Deere 569 Rd Baler, 1-10k…….. 
Several from  as Low as  $33,500 

John Deere 568 Rd Baler, 9-14k…..… 
………...(3) from as Low as $22,500 
 

John Deere 1770 NT 24R30 CCS 
Several from  as Low as  $63,500 

‘13 Cat 930K, AC, 600 Hrs…$169,000 
………………….….now only $166,500 

‘14 JD 326E, AC 55…………...$45,000 
………………..…...now only $44,500 

‘05, ‘04 JD 9660 1900-2200 Hrs….. 
……...…...(2) from as Low as $88,500 

‘14 JD S660 200-300 Hrs………..…  
……...….(3) from as Low as $272,500 

‘13 CIH 7230, 400 Hrs…..…..$235,000 
 

‘12 JD S670 700-2000 Hrs………..… 
Several from  as Low as  $157,000 

‘13 JD S660 200-600 Hrs………..…  
………...(3) from as Low as $228,500 

John Deere 1770 FF 24R30 
………...(5) from as Low as $29,500 

‘12 JD S660 200-500 Hrs………..…  
………...(3) from as Low as $223,500 

‘14 JD S670 300-800 Hrs………..… 
Several from  as Low as  $243,500 

‘14 JD S680 400-500 Hrs………..…  
………...(2) from as Low as $305,500 

‘13 JD S670 500-900 Hrs………..… 
Several from  as Low as  $224,500 

‘13 JD S680 300-800 Hrs………..…  
……...….(3) from as Low as $259,500 



Fall is officially here, the wheat is sewn 
and harvest is in full swing. This year we 
have been so blessed with Mother 
Nature helping us at every turn, we 
hope and pray these conditions will 
continue and see us through our next 
harvest season.  We at American 
Implement hope you are having or 
have had a safe and bountiful harvest! 
By now you should have received our 
Winter Service Program catalog in your 
mail. We are very excited about our 
lineup for this year, so before you put 
up the combines, tractors and planters 
we have a few things for you to 
consider. 

We have renamed our inspection process to more accurately 
represent its impact.  It is still based on the John Deere inspection 
process but with an emphasis on instilling the American Implement 
personal commitment to quality and customer satisfaction.  Our new 
inspection process has been aptly named the Ultimate Performance 
inspection process or as we have nick named it the “UP” inspection 
process. 
To expand on the difference between the John Deere inspection 
and the American Implement Ultimate Performance inspection, the 
same points of inspection exist and are thoroughly covered. 
Although I would add, we are expanding and evaluating new points 
to consider.  We have made a commitment to build on to the 
existing inspection forms and next year will debut those into the AI UP 
process.  Today the difference is our attitude toward the ultimate 
goal of your complete satisfaction, unprecedented quality, and 
through that focus assure you, the customer, the maximum “UP” time 
possible from your equipment. 
 Our Winter Service Program has always been based on the 
philosophy if you bring it to us after your seasonal demand we will 
inspect it and make repairs necessary to assure that piece of 
equipment is ready to go when it is time to go.  It is a great concept 
and one that over the years we believe has paid dividends to those 
that participate.  It has been my personal experience that harvest 
over the last few years has been more manageable then years past. 
I like to think that it is a combination of your foresight to allow us 
these winter service opportunities and our inspection and repair 
process that have netted this conclusion. 
Another point of pride for us here at American Implement is that for 
the third consecutive year we have held the price of our inspection. 
We do that to show you, our customer, our commitment to the value 
we believe this program represents.  
Back by popular demand we are proudly supporting the “Give Back 
Program” again this year. For every inspection processed totaling 
$2,000.00 or more American Implement will donate to the select 
charities of your choice $100.00 dollars. This program netted over 
$60,000.00 back to our communities last year.  We are very proud of 
this combined effort with our customers.  We are excited to do it 
again and hopefully give back even more!  
This year we are also excited to introduce the “UP Club”. Each piece 
of equipment that receives an “UP” inspection along with the owner 
will automatically become members of the “UP Club”.  This will be 

identifiable by 
the Ul timate 
P e r f o r m a n c e 
sticker that will 
be strategically 
placed on your 
e q u i p m e n t , 
identifying the 
y e a r  a n d 
subsequently the 
years in which 
you participated 
i n  th e  UP 
program. We 
hope that this 
s t i c k e r  w i l l 
b e c o m e  a 
badge of honor 
for its owners 
and a point to look for when considering it for trade and used retail 
values.   Also, as in years past, we have an attractive finance option 
offered through John Deere financial of, NO INTEREST and NO 
PAYMENT until July for early sign ups.  In keeping with the theme this 
year we are also going to help shine a light on things with a very nice 
LED MagLite® gift for participating.   
Make sure you check out our recently added Second Life Air Seeder 
program. It is a great option for those customer with some acres on 
their seeders that are debating a new purchase.  Look in the back of 
our Winter Service Program booklet for the basic program, or better 
yet talk to your local Service Manager for more details.  
As always we want to thank you for your past business and future 
consideration, we know you have a choice.  If and when you 
choose American Implement we want that to be a reflection of your 
confidence in our products, our performance and you’re 
competence as an incisive business operator.  Our service teams are 
ready to serve you.  Sign up early to qualify for all the incentives and 
in turn get your equipment in and out on the schedule you need.  
Don’t be left in the dark! 
This is Robert Webb and we’ll keep the light on… the MagLite® on 
that is!  





Here’s a couple of questions I would like 
you to contemplate. What does a service 
call cost you in the heat of the summer? 
Not just the time and parts, but what about 
lost productivity and reduced yields?  What 

if you could start the irrigation season with knowing your pivots 
were inspected and repaired by a factory trained technician? 
What is peace of mind worth to you when it is 100 degrees and 
the wind is blowing from the south at 30 mph? These are things 
we tend to forget about when we are in the off season. Keep in 
mind, we service any brand of pivot.  Proper maintenance 
provides better dependability, longer equipment life, more 
productive growing seasons and an increase resale value.  So 
stop in at your local American Irrigation dealership and schedule 
your Full Circle Maintenance Program today.  
Along with the maintenance of your pivot, we’d encourage you 
to inspect your sprinkler drop components. What is the age of 
your regulators?  When did you last check your deflector pads 
on your LDNs?  These are the most common areas that we see 
failure on pivots. I have had customers come in and report they 
are having to replace their deflector pads more often recently 
due to the fact that our wells are pumping more sand than they 
used to. Also I have customers who are checking their regulators 
and finding that the unit is no longer functioning as it should 
producing an uneven water pattern along the pivot.  Fortunately 
for you, this year along with our  Full Circle Maintenance Program 
we’re offering unbeatable “early sign-up discounts” on sprinkler 
component packages that will eliminate many of the above 
issues.  So sign up early and save on these crucial components. 
Speaking of sand in our wells, the abrasive and clogging nature 
of sand in any pumped water application is seriously 
problematic making for poor watering coverage of crops.  We 
now supply a line of LAKOS filters that offer a solution. We have 
been installing the LAKOS Sand Separator filter system and 
finding that they are working very well.  Stop by and we would 
be happy to visit with you about a solution for your farm. 
All of these things should be consider for your irrigation 
operations.  Let us know how we at American Irrigation can help 
your operation become more efficient and profitable. 

Leslie Koehn, Irriga on Mngr 



Christmas is right around the corner.  Do you have 
all your holiday shopping done?  Does that 
question alone elicit some anxiety?  Holidays 
don’t have to be stressful. When the seasons have 
come and gone, the moments that make 
Christmas memories special are the Christmas 
traditions.  Quickly forgotten are the bright 
colored toys and the latest electronic 
gadgets.  What remains is the special times shared 
with family.   I’m the first one in line for a great 
Black Friday deal but it’s mainly for the 
camaraderie with my loved ones… spending time 
with my mom and sisters, drinking Starbucks at 
3am, staying up way too late and laughing at all 
the crazies (of course I’m not one of them).  It’s 
become more of an event for our family and less 
about the shopping.  That’s what I love about 

it.  Over the years we’ve tried to focus around that same approach for 
Christmas gatherings as well.  I'm not advocating that you ban gift-giving 
altogether but I would encourage you to reconsider how you approach 
holiday gift-giving this year, if you haven’t done so already.  Along with 
sharing my favorite alternative, I reached out within the American 
Implement organization for some additional ideas that we thought would be 
fun to share: 
Host a Gingerbread House Competition. 
“For ease of mess, our family has hosted our own gingerbread competition 
out at the farm in the barn. It’s a sure way to get everyone in the Christmas 
spirit!  We number off into teams, so that extended family interacts while 
creating team gingerbread houses.  The results end up all over the board - 
from straight masterpieces to downright hysterical.  A few weeks before the 
holidays, we divide out the needed materials (graham crackers, icing, 
candy, etc.) so it’s a shared expense. Most importantly, take lots of pictures 
and/or video of the event!” – Kelley Baker, Ulysses 
Want. Need. Wear. Read. 
“We have a gift-giving tradition with our children to ensure we don’t allow 
the true meaning of Christmas to be diminished by our materialistic 
nature.  We purchase four gifts for each child:  Something you want.  
Something you need.  Something to wear.  Something to read,  Our kids love 
the tradition and we are sure to label them once they are wrapped so they 
can have fun trying to figure out what each one might be!”   
- Sabrina Erhart, Goodland 
A “Free” Gift Exchange.   
“We each put together bags of items that we have received for free over 
the last year.  It can be anything from promo items you get in the mail, t-
shirts, mugs, pens, note pads.. the list is endless.  The only requirement is it has 
to be free!  We have a children’s section and an adults section, with some 
bags specifically marked for men or women.  We also incorporate the 
“steal” into the adults game, if someone gets something you want, it can be 
“stolen” up to 3 times.  This is a fun tradition we have in our family that 

everyone looks forward to throughout 
the year.” - Cheri Getting, Sublette    
Catching Up & Reminiscing  
“Our family tradition for Christmas Eve is 
making homemade soup and cookies 
and sitting around talking about what's 
going on in the present and about the 
past and loved ones we have lost.” - 
James McGuire, Walsh 
Go to the Movies.  
“There’s always something new that 
comes out Christmas Eve or Christmas 
day. This has become a tradition for over 
15 year on my wife’s side of the family.  It 
is amazing to see how full the theatre 
can get.” – Chad Koster, Garden City 

 
 
 
 
 
 
 
 
 
 
 
 

Game Time 
“Our family plays different card games and/or board games.  There’s 
always a new game to try and everyone, even the littles, can be 
included!  Santa leaves a new game for the family each year or he’ll 
leave a children’s game and an adult game.  It’s a great way to keep 
everyone off the cell phone, away from the TV and interacting with each 
other plus it’s a lot of fun!”  - Traci Tankersley, Leoti 
Attend a Christmas Eve Service. 
“I personally like the idea on Christmas Eve to attend church services that 
are offered.  It brings our family together for a time to remember Christmas 
for what the real meaning is.  A time to gather and give thanks, shaking 
hands with friends…  It brings a warm feeling inside me, why not try it and 
see if you get the warm fuzzes.” - Vergil Hemel, Colby 
Christmas Eve Sugar Cookies . 
“To ease the excitement for Christmas Day, we mix up a batch of sugar 
cookies.  I gather all the kids and flour down the table to start cutting out 
Christmas shapes.  After baking and cooling the cookies the kids then get 
to decorate the cookies for Santa.   At the end of this activity it is usually 
nearing evening and the most anticipated part of the day begins...  hot 
cocoa and one present for each of us.  Before opening the present, my 
favorite part, is telling the children why we celebrate Christmas and the 
significance of why Jesus came to Earth. Then the kid’s favorite part…
opening one present.” - Rebba Shepard, Hugoton 
 
When you're planning to celebrate, consider adopting the idea of 
alternatives to the traditional holiday gift exchanges that can save 
everyone some stress without putting a damper on the holiday cheer. 
Most importantly, enjoy the camaraderie. In the end, the value of seeing 
family during the holidays isn’t found in the gifts. It’s found in 
the people and the time spent together.   Merry Christmas!  

What other new traditions can you do on Christmas?  We’d love to hear 
more ideas.  Visit our Facebook page to share.  
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When the cold winter winds blow across 
western Kansas, this would be a great time 
to look at how well your seeding 
equipment performed and delivered the 
expected outcome.  As you may know 
corn planters have one of the greatest 
impact on crop yields.  Therefore 
optimizing your planter’s performance is 
critical to maximize your yield.  Whether 
you are planting with a vintage 
MaxEmerge™ or a state-of-the art 
ExactEmerge™ planter, there are four key 
areas of concern to pay close attention to.  
The first is developing uniform plant 
emergence.  A very important part of 
emergence is seed depth.  Worn TruVee™ 
opener blade will affect your seed depth.  

Blades that are wore past the bevel edge should be replaced.  Also 
downforce plays a very important role.  John Deere offers single, 
double, heavy-duty, pneumatic or even active pneumatic down force 
options to help control the seed depth.  The second key area is ensuring 
the correct seed population.  The seed meter controls the flow of seed.  
Replacing brushes, seals and other worn parts will help control seed 
population.  The third area of concern is the seed spacing.  The John 
Deere ProMAX 40 corn seed disk and the double eliminator 
combination, will prevent more than one seed dropping at a time and 
deliver 99% singulation.  The final and likely the most important area is 
the optimum planting window.  Mother Nature has the upper hand on 
this one, but downtime could cause a person to miss their target 
window.  Replacing worn parts and optimizing your planter this winter 
would be time well spent. 
With the current challenging economic environment, upgrading to a 
new planter may not be in the cards this year.  The good news is John 
Deere & American Implement has a wide variety of upgrades for your 
current planter.   For starters we offer the pro-shaft drive for the seed 
meters.  This upgrade replaces the need to maintain or replace those 
drive chains every season.  It also works more efficient in high residue  
conditions - no more chain knockoff.  We also offer a variety of liquid  

fertilizer solutions such as SureFire or the John Deere system for an 
accurate distribution of fertilizer product.  On the technology side, we 
offer the John Deere SeedStar XP Monitoring System.  Along with 
SeedStar variable rate, this lets you match seed population with your 
farms different soil conditions.  Active pneumatic downforce allows 
you to set the desired row-unit target margin and it will adjust the 
downforce for different soil conditions for a consistent planting depth.  
John Deere RowCommand™ is designed specifically  to control seed 
overlap by shutting off individual row-units or entire planter sections 
with GPS technology.  These components integrated with the 
Seedstar XP Monitoring System will help maximize your planter’s 
potential and control your input 
cost.  For the customer that 
wants to upgrade to the very 
latest in planting performance, 
we are offering the John Deere 
ExactEmerge™ Retrofit kits for 
select year model 2011- 2015 
planters.  This revolutionary seed 
placement systems delivers the 
accuracy you demand at 
speeds up to 10 MPH.  Visit your 
American Implement location 
and check this row-unit out for 
yourself.  
Keep an eye out because will be hosting equipment optimization 
and/or planter clinics this winter or early spring.  These events always 
offer great information as well as the latest technology, experts in the 
field of planters, fertilizer application and agronomy.  This is also a 
good time to visit with other producers and share issues and ideas.   
And of course there is always good food.  While you are there you 
can check into the JD Parts online application or visit 
WWW.jdparts.deere.com.  Once you sign up you can access the 
online parts catalogs, pricing & availability information all at your 
fingertips.  In closing I would like to thank you for your business!  We 
understand you have a choice where you buy your parts and 
attachments but we strive to be your first choice! 


