


2016 certainly had its challenges ranging from commodity prices to 
the Presidential Election but also had its excitement with many farmers 
having their best wheat and milo harvest ever!  The landscape shows 
the signs of a bountiful fall harvest with amazing piles of corn and milo 
blanketing the area.  Fall harvest is in the record books.  Now we get 
ready for the upcoming Holiday Season and New Year, including our 
wonderful country uniting and moving forward as one nation.  This 
slower season allows us a little stretch to reflect on the past year and 
helps us begin preparing for 2017.  Because one thing is certain, no 
matter how long winter is, spring is sure to follow. 

Your equipment was well 
utilized this year and is 
ready for some TLC.  
American Implement is 
ready to help by offering 
our Ultimate Performance 
Inspections.  You should 
have received a copy of 
our annual winter service 
specials.  Call or visit your 
local American Implement 
to get signed up for the 
level of service that works 
best for you.  Our factory 
trained technicians will 
inspect your equipment for 
potential problems that 
could cause you costly 
downtime next season.  
Service work scheduled 
before December 31st is 
eligible for No Payments 
and No Interest until July 1, 
2017 when you use your 
JDF Multi Use account.  For 
the third year in a row we 
will be donating $100 to a 
local charity of your choice 
with each winter service 
repair that exceeds $2000.  

Over the past two years, this has given back over $130,000 to 
numerous local charities and organizations.  Thank You for making this 
possible.  We are partnering together to strengthen our local 
communities.  #thankafarmer   
Winter is a wonderful time to take advantage of some great parts 
discounts at American Implement.  Scott Kells article has additional 
details but a few of the highlights include our best pricing on Ambraco 
Net Wrap thru December 31st.  In December we also have 15% savings 
on John Deere air filters and 10% OFF toys for the Christmas season.  
Once we flip the calendar to the New Year, you can save 10% on all 
JD sprayer parts in January.  For the month of February Deere 

packaged engine and hydraulic oil is 10% OFF and John Deere Ag 
filters are 15% OFF. So be sure to stock up on these items and save with 
American Implement! 
Please take time to read the AI CROP articles.  Ryan Ortner will post 
you on our latest equipment specials and Gene McKinley shares 
additional information on our exciting American Integration Portal, a 
new data tool solution that we look forward to showing you this winter.  
It is our goal to enhance CROP by expanding our special guest 
articles to bring you the latest agronomic and market information via 
our newsletter.  Be sure to check out articles by Russell Cauthen with 
AgDNA, John Gibson, Crop Quest Precision Ag Specialist, and from 
John Jenkinson with The Ag Network.  We hope you enjoy and find 
these articles informative.        
I close with a thoughtful winter time quote by John Boswell.  “Winter, a 
lingering season, is a time to gather golden moments, embark upon a 
sentimental journey, and enjoy every idle hour.”  From all of us at 
American Implement, we thank you for your continued business and 
friendship.  Best wishes for a wonderful Holiday and a Happy New 
Year.  May peace, love, and prosperity be with you always. 
 
Sincerely, 

Chad Koster, CEO  

 



   

With fall harvest wrapped up, most 
producers are taking time to look at ways 
they can save on their input cost for the 
upcoming year. We all understand the 
current agriculture economy is very 
challenging and finding ways to save on 
expenses are as important as they have 
ever been. With that said, I would like to 
go over the upcoming parts promotion 
calendar. Every year American 
Implement promotes and offers the best 
price of the year on Ambraco Net wrap. 
November is the best time of the year to 
pre-book for next year’s hay season. If 
you didn’t get your high quality Ambraco 
net wrap ordered in November, give your 
local Parts manager a call and he will 
work with you before year end to get 

your order booked. New for this year we are offering No payments/ 
No interest until July 1st 2017 for qualified John Deere Financial 
customers. 
For the month of December, we are offering three great promotions 
to close the year out. First is the 15% Off John Deere Agriculture Filters. 
This is a great time to evaluate your filter inventory and stock up for 
the coming season at a great price. John Deere filters are 
engineered for the demands of your off-road equipment and to 
protect your valuable investment. I would encourage you to make a 
list of your filter needs and get a quote from your local American 
Implement Parts Department. This is a perfect time to take 
advantage of great prices on genuine John Deere filters. Another 
promotion we are offering in December is 10% off of all of our John 
Deere Toys. Just in time for Christmas you can take care of the young 
John Deere fan in your family and save money while you are doing it. 
All of our locations have tremendous inventory of the latest toys from 

the infant, to the riding toys for the bigger kids. If we don’t have 
what you need, we can get it from one of our other locations in a 
day or two. 
January 2017 brings in a New Year as well as great savings on John 
Deere Sprayer parts. All of our JD sprayer parts will be 10% off with a 
purchase of $200 or more. So if you are looking to upgrade your 
sprayer to Express end caps or re-nozzle your machine for better 
spray performance, give us a call and we can save you money on 
your sprayer repairs and upgrades. This promotion also includes 
sprayer winterizer, so if you have not winterized your sprayer by this 
time, or maybe you need to restock your supply, you can save on 
JD Winterizer that protects and lubricates the system. National 
Popcorn Day is January 19th, we will be offering a free bag of 
Johnny Pop Popcorn (the best popcorn around, trust me) for every 
parts purchase over $50 on that day. Also to commemorate 
National Popcorn Day we will be discounting all parts in stock or 
stock order 10% Off from January 18-20th. This is another great 
opportunity to save on parts and attachments for those winter 
projects.  
Genuine John Deere Oil & Filters will be our focus in February. All of 
our packaged oil products will be 10% off with a purchase of 30 
gallons or more. From our famous John Deere Hy-Gard to the new 
Plus 50 II 15W40 engine oil that will protect your off-road engine up 
to 500 hours. Along with our great oil we will be offering a filter 
discount in February as well. I would like to remind you that we do 
offer both hydraulic and diesel engine oil in bulk. Our locations can 
have these products delivered direct to your farm within 2-3 
business days. 
In closing I would like to take this time and thank you for your 
business this past year and in all of the past years. We are 
privileged to have a great group of customers, and we will 
continue to work hard to earn and keep your business. We want to 
wish you a great Holiday season and a prosperous New Year! 

 

Tony Butts– Sales, Colby 
Nathan Call– Detail Tech, Colby 

David Cates-  Sales Assistant, Colby 
Eduardo Gonzalez-  Service Tech, Dodge City 

Alan Minor-  Service Tech, Dodge City 
Eric Molitor-  Truck Driver, Dodge City 

Linda Riegel-  Asst. Service Manager, Dodge City 
John Wagner-  Service Tech, Dodge City 

Keenan Frownfelter- Precision Ag Specialist, Elkhart 
Gary Barricklow- Parts, Goodland 

Joseph Beltz- Service Tech, Hugoton 
Peter Boschman– Service Tech, Montezuma 

Franz Friesen– Set Up Tech, Montezuma 
Ken Koehn– Parts, Montezuma 
Dexter Bouray– Parts, Oakley 

Corey Kincaid– Service Tech, Oakley 
Brandon Johnson– Service Tech, Scott City 

Emmett Averett– CFO, Support Center 
Barry Lucas– IS Manager, Support Center 

Jeremy Sekavec– Asst. to CFO, Support Center 
Lupe Hermosillo– Service Tech, Ulysses 

Jeremy Peterson– Service Manager, Ulysses 
Brandi Pulvermacher– Service Admin., Ulysses 

Randall Bland– Parts Manager, Garden City 
Scott Roe- Service Tech, Garden City 

Marcus Amerin– Parts Manager, Hugoton 
John Hall– Shop Foreman, Hugoton 

Mathew Price– Service Tech, Hugoton 
Alfred Olinger– Service Admin., Montezuma 

Duane Baalman– Sales, Oakley 
Michael Baalman– Truck Driver, Oakley 
Dwight Jacobus– Service Tech, Oakley 

Wanda Barton– Office Manager, Scott City 
Bruce Millershaski– Precision Ag Specialist, Sublette 

Robert Faulconer– Fleet/Safety Mngr, Support Center 
Gene McKinley– Precision Ag Mngr, Support Center 

Roger Gleason– Sales, Dodge City 
Justin Killian– Customer Support Rep., Dodge City 
Kenneth Schinstock– Shop Foreman, Dodge City 
Eloy Baquera– Irrigation Foreman, Garden City 

Dale Sharpe– Truck Driver, Scott City 
Debrina Grewing– Service Process Admin., Support 

Marc Harmon– Maintenance Tech, Ulysses 
Luis Rodriguez– Irrigation Service Tech, Ulysses 

Omar Rodriguez– Irrigation Service Tech, Ulysses 

Brian Kreutzer- Director of Transportation, Garden City 
Ben Boehs– Parts Manager, Ulysses 

Lance Hetrick– Asst. Parts Manager, Walsh 

Danny Besthorn– Parts, Garden City 

Mary Lou Jones– Office Manager, Colby 

American Implement will complete 47 years of business 
this year.  For 47 years, one thing has never changed and 
that is what is most important to us is our customers and 
employees.  At the end of each calendar year, we 
recognize our employees years of service based on five 
year increments.  We are excited to share that we have 
several talented employees achieving one of these five 
year milestones this year. Congrats team! 



Seasons Greetings. A lot has changed 
since my last article in CROP.  We have 
a new President Elect. I have had a 
chance to be on the "inside" of some of 
the information about Mr. Trumps 
transition team and ag advisory 
council.  From what I know so far, (at 
the writing of this article) it seems to be 
very positive for American farmers and 
ranchers.  I have been assured 
that there will be a strong focus on 
several issues that are, or have the 
potential to be, burdensome to 
agriculture.  Issues like rolling back 
WOTUS (Waters of the U.S.) rule, 
elimination of the inheritance tax 
(death tax), the scaling back of E.P.A. 

and the elimination of other burdensome regulations that hinder 
small business.  On the topic of trade.  During, and all throughout the 
campaign, Mr. Trump was asked many times about his position on 
the trade, specifically the Trans Pacific Partnership.  The regular 
media reported that he was not in favor of that agreement 
however, Trump made it very clear that he's not against trade and 
he just wants to make sure that it's fair trade, and a good deal for the 
U.S.  I spoke with a high ranking official with first hand knowledge 
of Trumps position and they tell me that we in agriculture should rest 
easy because a Trump presidency will protect American farmers and 
ranchers from bad deals, yet do all they can to promote sales to 
other customers.   
The most encouraging thing for me from this recent election was the 
turnout from the rural vote.  I have said in the past, "They (meaning 
the urban areas with large population bases) can outvote us (rural 
voters) any time.  I was proven wrong in this election cycle and I will 
never say that again.  I was glad to hear Mr. Trump acknowledge 
that he owes this win to the rural voters which are ranchers, farmers, 
small business men and women. It’s those of us that just get up in the 
morning, don't have time to protest, and go to a real job for real 
people.  Honestly, Washington D.C. has NOT been in touch with 
reality. I have many acquaintances in that area that will admit that a 
vast majority of people in urban areas and on each coastline, do not 
have a clue to what reality is all about.   Those people usually refer to 
our part of the world as "fly over" country, but now, thanks to a huge 
turnout in rural (REAL) America, we have proven that we are a strong 
voice, and we're capable of making things happen. 
The Markets 
Well, I'd like to say we're headed higher in the grain markets 
however, I look for us to kind of "wallow around" at these levels until 
after the January crop report when we get the final numbers from 
U.S.D.A. on the 2016 crop and carryouts.  The secret to this market 
now, sell on rallies when you can.  As you probably know, I try to talk 
to as many experts as I can, on a daily basis.  I was fascinated by 
how the money market traders reacted to election results but the 
commodity markets didn't really get to wrapped up in the 
emotions.  I have had long conversations with ag lenders who tell me 
that they will be having very uncomfortable and frank conversations 
with their customers about expenses in 2017.  Market analyst also are 
telling me to expect this depressed commodity market to linger for 
another 12 to 18  months, so there is a consensus.  There is reason to 
be optimistic.   All it would take is a weather event in the Southern 
Hemisphere, or a flash  drought to spread up into the corn belt, and 
we could see a quick rebound to grain prices. Not at the levels we 

saw a few years ago but something a little more in line with break-
evens.  We have a lot of grain piled everywhere and in reality, it's 
going to take a while to work through that supply.  U.S.D.A. and 
private sources say fewer corn acres and a slight increase in soybean 
acres for  the U.S. in 2017.   The market indicators are certainly 
aligning with that school of thought but there is one thing for certain, 
we will have the fewest acres of wheat in over a decade.  Farmers 
are responding to market signals and  that should give us reason for 
some encouragement. 
The cattle market is also suffering from the same thing grain is.  We 
(U.S. producers) do a great job of producing but when we over 
produce, it turns on us. There is a large supply of red meat, and even 
though we've seen an uptick in exports, our dollar is still strong on a 
global scale.  A market analyst friend (Dean Heffta) says it like this 
when talking about our dollar and our economy, "we're the prettiest 
horse in the glue factory".  Meaning, that our economy is no better 
off than any other country. It's just that we're not the worst. Our strong 
dollar makes it difficult for us to be competitive on the global  market. 
In other words, it's more expensive to buy from the United States than 
China, or Russia, or South America.  It hurts our grain market, and our 
meat market and until we can start exporting more to other 
countries, or the American consumer feels good enough about his/
her pocketbook, we are going to see pressure on cattle and 
hogs.  That in turn puts pressure on the hay market and the circle 
goes around and around. 
As we wind down 
another year, let's 
reflect on what 
we do have to be 
thankful for. We live in a free country to grow what we want, as much 
as we want, own property and firearms, vote, protest, and go to 
sleep at night feeling safe.  All of us owe this privilege to those who 
volunteer and serve in the armed forces.  Yes, times are tough but we 
are tougher, and we have always been eternal optimists and we 
have a good reason to be.  We are admired the world over because 
we are the American Farmer and Rancher. May God richly bless you, 
your family, your operation, and the U.S.A.  
Merry Christmas and Happy 2017 my friends.   

‘Til next time - John Jenkinson 
 @johnjenkinson2 

johnjjenkinson@hotmail.com 

 



Here we are again looking at the 2016 
farm season in the rear view mirror. We 
hope that you had a successful Fall 
harvest and drilling season. We at 
American Implement are truly grateful 
for the opportunities you afforded us 
through this year and we hope that we 
were as effective as you needed us to 
be. We understand that when you need 
our service it is not usually because 
everything is going as planned. 
Unexpected service related repairs are 
always a burden and even more so 
when times are tough, and right now 
they are about as tough as we can 
tolerate.  

The one thing we do know is… as your business goes so goes ours. Just 
like you expect our business to work successfully on your behalf, we 
need those opportunities you provide us to continue to develop 
innovated ideas, that drive effective affordable solutions. So it is 
imperative that our partnership work well together and be beneficial 
toward the other. That brings me to the cruxes of this seasons article. I 
want to help you get the most out of your Winter Service season 
dollars. We will work hard to assure the decisions you make now, to 
address those items that we identify in your Ultimate Performance 
inspection, will not turn into those unexpected unwanted burdens so 
costly to your bottom line.  
To begin, the first bit of good news I have is we at American 
implement are holding our prices for our inspection programs again 
this year. As a matter of fact, this will be the fourth consecutive year 
where a combine inspection will cost you the exact same as it did in 
2013/14, 2014/15, 2015/16 and now 2016/17. That statement follows 
suit across the full product line. 
In 2015/16 we introduced the Ultimate Performance inspection 
program with the goal of providing unprecedented quality, complete 
satisfaction, and the maximum up time for your equipment. It has 
been a huge success. The data supports, our UP customer club 
members experienced less problems related to inspections and 
repairs across our enterprise than any year previous. 
We are paying attention…We have asked our customers what 
works…what doesn’t? What works are affordable flexible financial 
options for my winter repairs. We tasked John Deere Financial (JDF) 
and they responded with Multi unit, year around, No Payment No 
Interest programs that include parts discount options for multiple unit 
repairs. That is just one of many programs available, see your local 
Service manager for details. I am confident we have a program that 
will fit your financial need. 
Back again this year is our Ultimate Performance inspection Give Back 
program. American Implement will gladly donate on behalf of our 
customers $100.00 to a selected charity of their choice for every 
qualifying UP inspection invoice. This will be the third year for this 
program with over $130,000.00 going to local community programs to 
date. What a great way to support our communities and this great 
country. Speaking of ways to support our country, American 
Implement just ordered over a thousand Carhartt jackets. The 
American worker at the Carhartt factories is busy building quality lined 
jackets for our winter inspection program, make sure to get yours. 
As always first and foremost, thank you for your business. We know you 
have a choice and we want to be at the end of that decision 
process. We will continue to earn your business with hard work, 
integrity and value…the American way...! That is our commitment to 
you. God Bless us all. 
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Knowing exactly where you are is a must 
when you are trying to gain additional 
efficiency in your operation!  Variable 
machinery expense is one obstacle that 
can lower that efficiency.   
American Implement’s trained sales staff 
can help make you aware of opportunities 
that can help you reduce your variable 
machine operating costs and in some 
instances build those costs into the fixed 
cost of the machine.  This is most readily 
done through service agreements that 
calculate in the cost of routine 
maintenance for a fixed time period.  
Service agreements can be part of both 
leases and retail purchase options.   

Over the last year we have worked with producers building 
customized service and warranty packages.  From our very largest 
accounts running 20+ machines to the customer with an individual 
combine purchased with a warranty and service package we can 
build the solution that fits your operation and the length of service you 
intend to operate the machine. 
Another tool that American Implement is providing is the American 
Integration Portal powered by AgDNA.  This tool warrants a closer look 
as it offers producers the most flexible way to manage the complete 
data cycle from gathering information to implementing results.  It 
allows producers to work with the agronomist, seed, accounting and 
dealers of their choice.  Your data is secure and fully owned and 
controlled by YOU.  Please refer to Gene McKinley’s (American 
Implement Director of IS) article in this edition of CROP for more 
information! 
By incorporating either of these solutions you can get a better feel for 
EXACTLY where you, and what the most efficient path to success for 
your operation is. 
Merry Christmas and Best Wishes for the New Year 
 
 
 
 
 
Ryan Ortner 
Director of Sales, American Implement 

COLBY 
(800) 532‐6529 

DODGE CITY 
(800) 929‐4265 

ELKHART 
(800) 445‐5917 
GARDEN CITY 
(800) 475‐4114 
GOODLAND 

(877) 320‐4020 
 

 
HUGOTON 

(800) 544‐9833 

LEOTI 
(844) 484‐3375 
MONTEZUMA  
(800) 279‐7283 

OAKLEY 
(800) 209‐4001 

 
 

SCOTT CITY 
(800) 779‐7244 

SUBLETTE 
(800) 464‐2691 

ULYSSES 
(800)  356‐3460 

WALSH 
(888) 324‐5284 

WHEELER 
(800) 832‐2124 

‘11 JD 8360R, ILS, IVT, 2100 Hrs……. 
stk#58626 …………………….$210,000 

‘13 JD 7200R, IVT MFWD 1100 Hrs…. 
stk#5853……………….…..….$137,000 

 

0% for 60 Months 

‘13 JD S670 STS, CM, 700 Hrs………. 
stk#51700 

‘08 JD 1770NT, 16R30, CCS……..……

0% for 60 Months 

‘14 JD R4038, 100’ 380 Hrs………….. 
stk#58513 …………………….$245,000 

‘13 JD 4940, 120’ 1380 Hrs………...…. 
stk#56357 …………………….$193,000 

0% for 60 Months 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

‘10 JD 9770 STS, 1300 Hrs…$150,000 
Lease! stk#66742 $61/hr - $18,307/yr 

‘12 JD S670, 950 Hrs………..$196,000 
Lease! stk#52224 $67/hr - $20,288/yr 

‘15 JD 8245R 1600 Hrs…..…$166,000 
Lease! stk#63268 $47/hr - $14,207/yr 

‘14 JD 6170R w/ Ldr, 1050 Hrs………. 
………………………………....$148,000 
Lease! stk#57568 $52/hr - $15,606/yr 

‘12 JD 8360R, 1800 Hrs…....$221,000 
Lease! stk#57397 $70/hr - $20,927/yr 

‘13 JD 8310R, 1500 Hrs….....$200,000 
Lease! stk#64844 $60/hr - $17,906/yr 

‘13 JD S670, 900 Hrs…….....$236,000 
Lease! stk#51709 $79/hr - $23,951/yr 

‘14  JD S670, 1500 Hrs……...$192,000 
Lease! stk#64439 $76/hr - $23,006/yr 

‘12 JD S680, 800 Hrs………..$241,000 
Lease! stk#52342 $83/hr - $24,951/yr 

‘13 JD S670, 700 Hrs……...$247,000 
Lease! stk#51711 $88/hr - $26,329/yr 

‘14 JD S670, 1500 Hrs……....$204,000 
Lease! stk#64438 $81/hr - $24,459/yr 

‘11 JD 8360R, 2100 Hrs…….$210,000 
Lease! stk#58626  $64/hr - $19,397/yr 

‘11 JD 8360R, 2700 Hrs….....$192,000 
Lease! stk#64983 $51/hr - $15,358/yr 

‘11 JD 8360RT, 700 Hrs…...$242,000 
Lease! stk#61919 $97/hr - $28,951/yr 

‘11 JD 7200R, 2900 Hrs…….$109,000 
Lease! stk#66392 $32/hr - $9,547/yr 

‘13 JD S670, 700 Hrs…...…...$241,000 
Lease! stk#51707 $85/hr - $25,479/yr 

‘15 JD R4045, 1200 Hrs.….$265,000 
Lease! stk#65762 $87/hr - $26,041/yr 

‘13 JD 4940, 1900 Hrs……...$177,000 
Lease! stk#58784 $55/hr - $16,681/yr 

‘14 JD R4030, 1000 Hrs…….$191,000 
Lease! stk#62835  $60/hr - $19,909/yr 

‘12 JD 4940, 1600 Hrs…..….$157,000 
Lease! stk#60511  $45/hr - $13,642/yr 

This is a partial listing of our equipment.  We have an excellent selection of hay, planting, drilling and tillage equipment.  Visit our website or call today!
www.AmericanImplement.com     www.AmericanImplement.com     www.AmericanImplement.com     www.AmericanImplement.com 
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American Implement’s Precision Ag 
Team continually strives to seamlessly 
integrate your machine, data and 
information platforms, leveraging 
partnerships and providers who are 
capable of delivering next level 
solutions. 
A closer look at some of our partners - 
Crop Quest, Inc., AgDNA, and 
AquaSpy, having teamed with us to 
combine knowledge, services and 
products creating a partnership 
allowing our customers to leverage the 
best of what the Precision Ag 
marketplace has to offer. These partners 
are some of the best in the industry and 
have a proven track record of 

supporting their customers by delivering great solutions. Crop 
Quest, Inc. is an established provider of Agronomic services 
across our Enterprise. AquaSpy has come on board to deliver the 
best and most effective water management probe/interface on 
the market today. American Implement and AgDNA have joined 
together to develop and deliver the American Integration Portal – 
a data tool that can deliver a TOTAL end to end Farm Solution, 
providing everything you need, from yield analysis to profitability 
at your fingertips. Along with our current partners, we continue 
identifying new opportunities, along with products, solutions, and 
efficiencies delivering on the best possible outcomes whether it’s 
YIELD, PROFITABILITY, or BOTH. 
Ryan Ortner, Director of Sales and I recently attended Develop 
with Deere, a Software and Integration Platform conference 
sponsored by John Deere. John Deere’s Intelligent Solutions 
Group invited the Ag industry’s leading data integration 
companies to discuss the John Deere Operations Center and 
how these companies can create Value for customers by 
integrating directly into the John Deere system. By utilizing the 
John Deere API (Application Program Interface), Deere allows 
companies to build their own software and applications which 
can then directly or indirectly integrate into the customer’s 
operation. Although this sounds complex and complicated, it’s 
becoming easier to do as standards for this integration are 
developed and partnerships between Platform developers are 
created. Again, AgDNA is at the forefront of this integration and is 
dynamic in how they create solutions around YOUR data. As a 
result, this conference reinforces my belief even more in the 
partners, products, and services we’re providing. 
The landscape continues to evolve and change around your 
farming operation. This is one of the primary reasons American 
Implement has been working to develop great partnerships with 
some of these KEY Software/Application Developers, along with 
Agronomic service providers. Call your American Implement 
Precision AG Specialist to learn more about our products and 
services to optimize your Operation and get the most from your 
John Deere Precision Ag equipment!  
We hope you enjoy our special additions to this edition of CROP 
by a few of these partners, Crop Quest and AgDNA. American 
Implement thanks them for their contribution.  

 

 

The American Integration Platform, 
powered by AgDNA – an industry 
leading precision farming platform 
that integrates completely with your 
in-field machinery and maximizes 
efficiency 365 days a year. Created 
with the help of real world farm data 
generated by American Implement, 
its entire purpose is to be a single 
point of reference for you, the 
farmer, that replaces the need for 
multiple software applications. 
Financials, planning, insights, and 
inventories, all of these are handled 
by The American Integration 

Platform on any desktop 
machine or even via a mobile 
device while out working in 
the field. The platform even 
connects to your in-field 
equipment to track vehicle 
movements and monitor/
adjust inventory lists in near 
real-time as equipment makes 
successive passes through the 
field. This kind of autonomy 
means management with the 
platform is intelligent, accurate and completely hands free, 
turning existing equipment and probe devices into automated 
bookkeepers.   
Some understood the value of the platform as the calendar 
slowly creeps its way towards the end of the season; create some 
field boundaries, populate the account with data and then sit 
back and start generating reports. Tally inventory costs, generate 
detailed profitability reports field by field, compare the yield and 
profitability of different crop varieties and pinpoint with precision 
accuracy the parts of your farm that generate profits and losses. 
The Platform can even be used to accurately value the financial 
status of a field, giving farmers the ability to renegotiate rent or 
update their lease terms from landlords. 
For others it was the prospect of kicking off the 2017 season with 
better purpose and a better sense of direction that got them 
excited. By examining their extensive 2016 farm data they could 
create precision perfect 2017 action plans – planting only the 
best performing crop varieties, creating superior product blends 

Russell Cauthen 
AgDNA Contributor 



and tank mixes and improving their yield by better understanding 
the soil composition of their farms and the topography of their 
fields. 
And it’s the value of a farm we’re interested in. We want to make 
every farm profitable and efficient because, let’s face it, the 
future of ag relies on it.  
That commitment stands.  
Of course Kansas is ag heartland, so you’d be pretty hard pressed 
to throw a rock and not hit a piece of equipment or a piece of 
land that isn’t connected to the industry in some way, shape or 
form. Hence it’s no surprise that the platform is already achieving 
positive results out there in the community – some farmers are 
reporting that the web and mobile platform has already replaced 
up to six of their existing software applications.  
So for everyone that’s already signed on to the American 
Integration precision ag service we want to say thank you for 
helping us all achieve that vision. For others, the end of the 2016 
season presents an all new opportunity to grow the value of your 
farm and strengthen the value of your local community. 
The future of agriculture is here. 
- The AgDNA Team 
For more information regarding AgDNA. Visit the American 
Integration Portal at AmericanImplement.com OR speak with 
your local Precision Ag Specialist.  
 
 
 
 
 
 
 
 
 

Are you planning on topdressing your 
wheat this Spring?  Have you thought 
about varying that application based 
on how your wheat has come through 
the winter?  Crop Quest has a solution 
for you.  With the use of NDVI imagery, 
Crop Quest can create a spring 
topdress recommendation to apply 
your nitrogen based on the variability 
in the field.   
The goal with this service is to put your 
nitrogen where it can best be utilized 
when your wheat comes out of 
dormancy.  We can work with your 
current fertility plan and adjust the 

rates to match the the field's needs while keeping your desired 
average lbs/acre the same.  The end result is an imagery 
enhanced topdress application designed to improve your 
nutrient uptake efficiency. 
Applying these recommendations is a simple process with the use 
of your self-propelled sprayer.  Crop Quest will work with you to 
determine the desired rates of application and your rig's min/max 
rates.  By taking advantage of the dormancy stage in wheat, we 

get a very clear picture of where the variability in the field is and 
how we can manage it.   
In a down commodity market, make sure you are getting the 
most of your fertilizer dollars.  Let the crop determine where you 
should be applying your topdress nitrogen application this spring. 

For more information regarding Spring Topdress Application. 
Contact Crop Quest, CropQuest.com OR speak with your local 
Precision Ag Specialist.  

John Gibson 
Crop Quest Contributor 



The team at American Irrigation is very 
committed to prolonging the future of the 
Ogallala Aquifer that supplies water to 
Southwest Kansas and several other states. 
We are working with Dwane Roth, the 

Garden City Company and others to test different economical 
water application methods. Our goal is to identify the most 
effective products available that maximize water usage without 
compromising yields at an affordable price. This is an ongoing 
program that will continue into the coming years with diverse 
technologies being tested on more systems. We are testing 
several available products on the same pivot using different 
spans for different options so that we have the same soil types, 
crop variety, water quality, fertilizer and chemicals, GPA applied 
and a more equal growing environment. 

Among the technologies 
we are testing are two 
types of Bubbler nozzles 
both manufactured by 
Senninger Irrigation, Inc. 
One product is the LDN 
UP3 Bubbler pad that 
deposits the water directly 
below the nozzle between 
each row of corn. We 
have these at 30” spacing 
and 12” above the ground.  

The other product is the LDN UP3 Shroud that makes a wider 
bubble, we spaced these at 60” with an 18” ground clearance. 
Both Bubblers place the water gently to the soil to minimize 
evaporation and wind-drift loss. One advantage to Bubblers vs 
standard spray nozzles is that they do not splash the water off of 
the crops leaves and stalks turning it into small droplets making it 
susceptible to wind-drift and evaporation losses. They also both 
have a spray pad that can easily be turned over for germination 
purposes.  Another advantage is keeping the wheel tracks dry, 
with Bubblers there are virtually no wheel tracks in most cases. This 
provides less wear and tear on irrigation and farm equipment. 
Other advantages include, Bubblers operate at low pressures 
providing energy savings to the grower, Bubblers are low cost and 
low maintenance compared to some other options.  
Other technology we have implemented into the program is the 
FieldNET Pivot Control by Lindsay Corp., the Pivot Control is a 
remote irrigation management tool that gives the grower the 

ability to control an irrigation system from a smart phone, desktop, 
laptop or tablet. It also delivers real time information and 
enhanced management tools. Pivot Control also provides up-to-
the-minute alerts via text message or email to notify a grower 
immediately if there are any performance issues. We also installed 
a Growsmart magnetic flow meter by Lindsay Corp. that connects 
to the Pivot Control providing current flow rate and water usage. 
We have also now installed a weather station on Dwane Roth’s 
farm that sends weather information directly to the FieldNET 
network so we can collect weather data in the upcoming growing 
season.  
Moisture probes are installed for each different type of product 
being tested so that soil moisture can be monitored and recorded 
throughout the growing season. 
We are working on more products and different application 
methods for testing in the upcoming growing season and will be 
sharing information and data as it becomes available. 
Please don’t hesitate to stop by or give us a call if you have 
questions about these or the many other products and services that 
we have to offer. Thank you for your continued business and we 
hope you a great and hopefully wet winter.  

Rod S llwell 
Irriga on Manager, GC 



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
The family also reports that the outpour of care, support and prayers 
from their family and community helped them tremendously. From 
being selected to be a cancer awareness spokesperson for the 
Colorado Rockies, to coming home to a mailbox mysteriously filled with 
money – the gestures have been overwhelming. Curtis reports that all 
his years of farming and hard work are ultimately for the ability to bring 
his boys back to the farm. “The biggest perk to farming is incorporating 
family and the community.” Curtis also values his relationship with 
American Implement and location manager, James McGuire. “James 
is family to us. When Jeb was in the hospital, American Implement was 
right there.” James feels like the Schroders are family as well. He 
appreciates how they accepted him with open arms when he first 
came to the location over nine years ago. It is farmers and families like 
the Schroders that pull the Baca community together.    
Challenger Farm’s trials are a unique experience. However, in reality 
this is the American Farmer story. They may not face cancer, it could 
be something less or far more tragic, but every farm has adversities. 
Those adversities are what bring us together as a community and 
bridge those gaps. Farmers are the glue that hold our communities 
together. We all have a common goal, the ultimate goal is to grow. 
Sometimes we grow crops, sometimes we grow as a family, but the 
best is when we grow both.  
Thanks again to Challenger Farms for sharing your story. We wish you 
nothing but growth in the future. Your strength, Schroder Strength that 
is, is admirable and no doubt what has carried you through. 

As we know, farming is an occupation. But for 
most farmers, it’s a family operation and more 
of a lifestyle. Beki Schroder recalls the days 
driving the combine during harvest with all three 
of her young sons in the cab and just like little 
farm boys do, instructing her just how to do it. 
Now, all her boys have grown and gone off to 
college, but thankfully have all returned to their 
roots close to home. Families that farm together 
have a unique bond. They spend long hours 
together, make decisions together, experience 
the windfalls together and face many of the 
challenges together. Recently, I had the 
privilege of interviewing Curtis and Beki 
Schroder, along with their family, who all 
together form the entity Challenger Farms in 

Baca County Colorado. Challenger Farms has grown steadily over the 
years employing multiple family members. They are predominately an 
irrigated corn operation with some dry land and cattle. Established over 
25 years ago by Vance Alfrey and Curtis Schroder, Challenger Farms has 
faced many trials like most farms. But no challenge supersedes Vance’s 
grandson, Curtis and Beki’s son, Jeb Schroder, being diagnosed with 
cancer in January 2016 at the young age of nineteen.  
Jeb spent most of the year undergoing chemotherapy treatments and 
surgeries in Denver, Colorado. Life was put on pause and all the families’ 
focus went on getting Jeb well. Jeb’s ultimate goal has always been to 

return to the farm and begin 
farming some of his own 
ground. “That focus helped his 
recovery so much.” said 
mother Beki. Jeb could be 
found most days in the 
hospital with his John Deere 
blanket and wearing John 
Deere t-shirts. When he 
completed chemo, his nurses 
presented him with a 
certificate that featured a 
John Deere tractor. Since, Jeb 
has thankfully received two 
clear sets of cancer scans 
reported his father, Curtis. His 
family couldn’t believe how 
quickly he was back in a 
tractor. His mom thinks it was 
therapeutic for him to get 
back out doing what he loves 
most, farming.  
Jeb’s brothers helped 
tremendously over the past 

year. Derek held everything together at the farm to enable Curtis and 
Beki to be with Jeb during his hospital stays.  “It was such a relief knowing 
that everything at home was taken care of. It was excruciating for Derek 
to see Jeb hurting and as a big brother, not able to defend or help 
him.   But, by tending to the farm and cattle it was his way of showing his 
love and respect for his brother.  It truly touched Jeb's heart and has 
bonded the boys in a way that melts a mother's heart!” Jeb's oldest 
brother, Ryne, was in college finishing up his master's degree and would 
come stay at the hospital as much as possible.  “Jeb's face would light up 
when Ryne would come to visit.  As the youngest of three boys, Jeb has 
always looked up to his brothers as role models.  Now, his brothers look up 
to him as their hero.” proudly reports Beki. 

Left to Right: Kallysa McGeary, Jeb Schroder, Ryne Schroder, Curtis Schroder, Beki Schroder, 
Derek Schroder, Jeremy Jackson, Vance Alfrey, Beverly Alfrey 

Jeb Schroder with his John Deere 9770 STS Combine 
featuring a Schroder Strength decal. 
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